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Export Market Absorbs 


12 Per Cent. 
Output in First 7 Months: 


In Truck Field 21 Per Cent. of Output in 1932 Has 


of Vehicle 


Gone Into Foreign Sales; July Exports 
Were 15 Per Cent. 


New York, Sept. 21.—Foreign shipments and assemblies | 
of American car makers for the first seven months of 1932 | 


aggregated 129,259 units, or one out of every eight cars pro- 


duced, the National 
reported today, 

Shipments of trucks abroad ac- 
counted for 35,292 units, or 21 per 
cent. of the total output for the year 
to date. Passenger car sales abroad 
amounted to 93,967. units, or about | 
11 per cent. of the output. 

Foreign sales of American vehicles 
in July represented almost 15 per 
cent. of the output, as against an 
average of 12 per cent. for the 
seven months’ period. 


LOUISVILLE DEALERS 
SEE IMPROVEMENT 


Louisville, Ky., Sept. 21.—Trade 
in this section is feeling optimistic, | 
not in anticipation of any large in- 
crease in fall business, but with the 
feeling that the low was reached in 
late June or July in business gen- | 
erally and that the trend is now 
on the “up and up” or using an- | 
other slang expression, it is on “the | 
make.” 

August showed an increase over 
July, unusual for this section. Sep- 
tember, it is said, by some, prom- 
ises an increase as compared with 
August. 

Distributors chief complaint at 
this time is in regards to slow busi- 
ness out over the state. In the 
rural sections many farmers haven't 
any money. Again there is difficulty 
in financing sales in the country, 
in that the banks are not doing a/| 


Automobile Chamber of Commerce | 


WORK IN PLANTS UP 


— 1.4% DURING AUGUST, 


LABOR BUREAU SAYS 


Washington, Sept. 21.—Improve- 


|ment in the industrial employment 
| situation throughout the nation was 


well sustained throughout August, 


| with further increases in activities 


in certain sections of the country, 


the Bureau of Labor Statistics 
reports. 
A number of the_ shipbuilding 


yards along the eastern seaboard in- 
creased their forces. 
There was a further expansion in 


tion, 


A survey of 16 major industrial | aytomobile Chamber of Commerce, | 
| groups shows an increase in employ- | 


ment of 0.5 per cent. and a de- 


August Ca 


r Sales in 33 States 


Show Real Signs of Improvement 


IN NEW POST 


| 
| 
| 





The of Byron C. 


appointment 
: | Foy, president of the De Soto Motor 
the voloume of highway construc- | Corporation, as chairman of the ad- | 


| vertising committee of the National 


is announced by Alvan 


President 


The Month in This Territory Only 8 Per Cent. Below 
July, a Better Than Normal 
Seasonal Showing. 





| Detroit Sept. 21.—August sales of passenger cars are 
| showing improvement as returns from heavier population 
| states are received. R. L. Polk & Company today released 
‘sales figures for passenger cars in August covering thirty- 
three states and the District of Columbia. The total sales in 
this territory amounted to 65,433 vehicles, comparing with 
70,688 in the same territory in July, this year, and with 


_- - ~ ©108,556 in August, 1931. 
FOE TRAE SOM — | cred in Avtemative Daily Mowe 
SPACE DEMANDS TOP |: 
LAST YEAR'S TOTAL 


peared in 


sales 
1d the District of Columbia, 
igust sales were running 14 per 

behind those in July. The 
| present 


Detroit Sept 21.—Coming as tabulation for thirty-three 
somewhat of a surprise to the auto- | States and the District show that 
motive parts, tool and equipment) August is less than 8 per cent. be- 
industry, A. B. Coffman, manager of |hind the preceding month, The 
the Third Joint Trade Show of the | normal - Aue une 
| National Standard Parts Associa- _ : 
\tion and the Motor and Equipment July is approximately 20 per cent. 
Manufacturers Association, reports|The better than seasonal showing 
| that as of September 10, 152 manu- | made by passenger car sales is con- 
facturers had applied for show) sation reports published in 
| exhibition space as compared with | : ; ; : 
|143 companies whose applications | Automotive Daily News that execu- 
were on file on the same date last) tives were finding’ a definite up- 
year. trend in sales late in August. 


covering in seventeen states 
al 

| Al 

; cent, 


decrease 


of 


| dustries increased 1.4 per cent. in 





thing, and the larger finance com- 
panies won't go into rural territory, | 


while the small or local finance 
companies in many instances got 
into financial difficulties, couldn’t 


get any help from the banks, and 
some had to quit. In the agricul- | 
tural and coal mining districts 
things will take time in recovering. | 
Oil field outlook is a bit brighter. | 
Some of the medium to higher 
priced car handlers are still talk- | 
ing gloom, due to the fact that de- | 
mand has been largely in the low 
priced field. One distributor pointed 
out that as against 123 cars in the 
low priced field registered in the 
first fourteen days of September, 
there were fourteen in the medium, | 
} 


and but eighteen in the higher 
priced field. In the low priced field 
he grouped Ford, Chevrolet, Plym- 
outs, Essex and Willys. In the 
medium priced field Olds, Auburn, | 
Rockne, DeSoto, Dodge and Pontiac, | 


(Continued on Page 2) 


JORDAN PLANTS, ASSETS 
SOLD FOR $150,000) 


Cleveland, O., Sept. 21.—It was 
announced here today that the plant 
and assets of the Jordan Motor Car 
Company had been sold for $150,000. 
The Jordan plant has not been in 
production since 1930, except for the 
production of parts to supply Jordan 
car owners, 

John McArdle, who was formerly 
vice-president in charge of sales for 
Jordan and was later named re- 
ceiver for the company, negotiated 
the sale of plant and assets. 


| Macauley. 


PA.A.TO MEET AT 
"WASHINGTON, PA., IN 
~ 1933; FIGHT TRUCK BAN 


crease in earnings of 1 per cent. in 
August, as compared with July, ac- 
cording to the bureau. 

Employment in manufacturing in- 


August, as compared with July and 
pay rolls increased 0.3 per cent. The 
bureau's weighted index number in 
this group stood at 56 for August 
against 55.2 for July and 171.2 for , : 
August, 1931. The number for pay- Harrisburg, Pa. Sept. 
roll totals in August was 36.3 against | bers of the Pennsylvania Automotive 


36.2 in July and 59.7 in August, 1931.) Association, their officers elected 


RAIL OWNED TRUCK | crrvntinn iyo in "we bak 
LINE DENIED RIGHT 
TO REDUCE RATE 


out Pennsylvania today—there to 
Sacramento, Cal., Sept. 21. — The 


| apply the theories voiced the past 
| two days at the twelfth annual con- 
| vention by men high in the automo- 
| bile world. 
The decision to meet next year in 
es ; shi Oo jas reache llowing 
State Railroad Commission, voting Washington was reached follo 
3 to 2, has refused to permit the | 7 : eS ie 
“ artin, state treasurer 
Pacific Motor Transport Company, 
subsidiary of the Southern Pacific 
Railroad, to establish low commodity | at the closing sessions of the con- 
rates to meet the competition of un- | vention yesterday the 
regulated or so-called “wildcat” | " i 


motor truck operators. 


21.—Mem- 


vania and a native of next year's 


meeting place. 





(Continued on Page 2) 





Sloan Announces 10,000 ; 
Increase in Chevrolet 
Schedule for September 


New York, Sept. 21.—Alfred P. Sloan, Jr., president of | 


General Motors, is quoted here today as follows: “We have 
stepped up Chevrolet production schedules 10,000. Sales so 


far this month have maintained the increase that set in about | 


mid-August. Hence our expansion program 
Automotive Daily News last Tues-® —_—_—_—_— 
day published a statement from H. 


” 





Reports from the field received 


| the invitation given by Gen. Edward | 
of Pennsyl- | 


resolutions | 


Although only small, this increase 
|is significant, Coffman points out, 
; Since it indicates the manufacturers’ 


show to the industry. The show 
this year will be held in Convention 
Hall, Detroit, December 5-10, in- 
clusive. 

Coffman reports further 
|}number of the companies 
reservations for space are increasing 
| the size over their exhibits last year 
}at the Atlantic City show of the 


that a 


|} two associations. More than enough | 


|space has been contracted for to 
| assure the success of the show from 
}a financial and exhibition stand- 
| point. 

The first space drawing is to be 
j} held in Detroit at the Hotel Book- 
| Cadillac tomorrow, it is expected 
| that by that time the total number 
of applicants will have swelled to 
an even higher total. 


PIERCE-ARROW 
SALES CHIEFS ON 
| BUSINESS TOUR 


Buffalo, N. Y., Sept. 21.—Roy H. 
Faulkner, vice-president of 
Pierce-Arrow Sales Corporation, and 
S. A. Stephens, newly appointed 
Pierce-Arrow regional representative 
|for the Pacific Coast, left recently 
for an extended tour which will in- 
clude all the important West Coast 
| Pierce-Arrow distributing points. 

While on the Coast Mr. Faulkne1 
will make a thorough, first-hand 
study of business conditions there, 
as a part of a national survey he has 


Just recently he completed a simi- 
| lar tour covering the entire Eastern 
and Middle Western marketing 
areas. His findings in connection 


recognition of the importance of the | 


making | 


the | 


been making in the last two months. | 


If the ratio of passenger sales 
| holds for the other fifteen states 
| Still to report and it should actually 
show a slight betterment, the total 
| Sales for August should be around 
| 95,800. Remembering that total 
| production of passenger cars, trucks, 
including foreign assemblies, was 
89,000 and that we shall have to 
add to our passenger car sales a 
| Sale of commercial units in August 
|}of around 13,000 or 14,000, we find 
that domestic sales surpassed total 
output by nearly 20,000 units. That 
our industry has been holding pro- 
| duction rigidly to demand, has been 
|}noted many times, but present de- 
| velopments indicate that the vehicle 
manufacturers are determined to 
| Sweep dealers’ inventories out of the 


window before the 1933 offerings 
come on the market 
| During the past two years the 


;automobile manufacturers have held 
| firmly to the spartan course of pro- 
ducing only for demand. They 
|}might have pressed and pushed 
|their dealers and increased total 
| Sales a little, but the course adopted 
has been far wiser and will pay 
}dividends when demand actually 
picks up. Any increased demand 
will be felt almost instantly 
throughout the entire structure of 
}the automotive industry and its 
allied fields of manufacturing. 


REPUBLIC STEEL 
REPORTS UPTURN 


Youngstown, Sept. 21.—Orders re- 
|ceived by Republic Steel Corpora- 
| tion so far in September have been 
greater in total volume than in Au- 
gust, and expectations that October 
volume of business will exceed the 
current month’s volume seem justi- 
fied by current developments. 


J. Klingler to the effect that Chev- 
rolet sales during the first ten days 
in September had shown a 10 per 
cent. increase over the similar period 
in August. He also noted the fact 
that this was the fourth consecutive 
ten-day period during which sales 
had increased over the similar period 
of the month before. 


and published by Automotive Daily 


News have been consistently noting 
better sales. Sales figures for Au- 
gust, while registering a loss from 
July, show a less than normal sea- 
sonal decrease, 8 per cent. for thirty- 
three states, against a usual 20 per 
cent. drop between the two months. 


with business conditions at the pres- | Lacking large tonnage buying, the 
ent have been most encouraging, |COmpany has found a distinct im- 
according to a recent statement by | Provement in requirements of mis- 
him. cellaneous consumers. Inquiries are 
Throughout the country § Mr. increasing and hesitancy of steel 
Faulkner finds substantial evidence | buyers is diminishing to a point 
that business is steadily being re- | Where buying of steel, with the right 
——-— stimulation, may improve suddenly 

and over a wide range of outlets. 





(Continued on Page 2) 
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P. A. A. TO MEET AT LOUISVILLE DEALERS 


WASHINGTON, PA., IN 
1933; FIGHT TRUCK BAN 


(Continued from Page 1) 


and in the higher priced field| ures was greater, according to Brad- ? 
(Continued from Page 1) Studebaker, Oakland, Reo, Packard, | street’s Weekly. For the week ended Chevrolet Shows "Em 
committee, chairmaned by R. C.| Buick, Hupmobile, Graham, Hudson} September 15 failures totaled 469, ‘ ‘ @ 
Keller, reported a resolution’ aimed | 4nd Chrysler. — _ | compared with 384 in the preceding Ray 
at the movement to bar state high-| However, things are looking| week and 428 in the like week of Fairs and Farmers 
wavs to motor trucks. The word| better. The bankers are feeling|} 1931. The commercial service and e * e 
“truck” did not appear in the reso- | better. Real estate has been a/banking and financial groups re- . P 
lution, but its purpose was obvious. | trifle more active. Car loadings in| ported fewer failures, but retail, Motorized Rails 
“The Pennsylvania Automotive | this section and in the South are/ wholesale and jobbing and manufac- * ~ * 
Association recognizes with much|better. ‘.ivestock prices have been|turing groups reported substantial . ° 
concern that a determined propa-|k ‘ter, and it is conceded that/| increases. Cupid Calls 
ganda campaign is afoot,” the reso-| Kentucky tobacco will bring better —_— * * « 


prices in the fall, based on smaller 
production, better quality than last 
year, and the fact that Georgia and 


lution read. “Especially in Penn- 
sylvania to curtail the use and use- 
fulness of the state highways by 
the very people whose payment of 
heavy license and gasoline taxes 
made these highways possible 

We realize the prime purpose is to 
prevent uhese roads rendering their 
full service, lest they compete in 


better values. 

J. W. Button, Fidelity Motors, 
Hudson-Essex, said, “We can see a 
little improvement and greater pros- 
pect for slow, but steady, improve- 


some measure with other forms of| ment. It won't come over night, but 
transportation. the downward trend appears 
“Improved highways have been |checked. We feel mighty good over 
and will be responsible for originat-|the outlook for the new Terra- 

ing vastly more traffic for the rail-| plane.” 
roads than they have taken, or will Turner Summers, Summers Herr- 
take, from them. The modern high-|mann Co., Ford, said: “August 
showed increased sales over July, 


way and the vehicles which use it 
are the complements, not the com- 
petition, of the railroads. . ae 
the farmer they have brought an 
emancipation which has been well 
nigh ‘a revolution in his mode of 
ks : 

“We authorize and direct our of- 
ficers to use all proper measures to 
protect the interests of the public 
at large, and of our industry against 
such attacks.” 

The only other resolution was 
one terming the Harrisburg meet- 
ing “one of the most successful con- 
ventions ever held by the associa- 
tion.” Thanks were conveyed to the 
Harrisburg Automotive Dealers’ | 
Association for their successful ef- 


and I feel confident that Septem- 
ber will be ahead of August. At 
any rate we are ahead and reports 
from some of the other dealers in- 
dicate that they are also. Condi- 
tions are looking better.” 

H. C. Bacon, Bacon Pence Co., 
Willys distributors, said: “August 
was a poor month with us, but Sep- 
tember is improving, and we feel 





a ray of sunlight. Louisville busi- 
ness is better, Out over our terri- 
tory of about seventy-five counties, 
financing car sales is the big prob- 
lem, as there are no _ financial 
agencies available. Used car busi- 
ness has been much better the past 
two months and is not the problem 


| the convention a : ‘ 
ee eee | that it was.” This company, which 
ss ; |formerly had a Nashville, Tenn., 

>S ay ¢ nven- y i 
TT EN Te Se branch, with a_ strip of Central 


tion got outdoors, many of the dele- | 


SEE IMPROVEMENT 


Carolina sales have been at much} 


that we can see a little more than | 


gates going to the annual P. A. A. 
golf match at Hershey and others 
enjoying a boat ride along the Sus- 
quehanna. 

Social features of the convention 
won the unstinted praise of the 
delegates. Monday night almost 500 
attended the annual banquet, at 
which Con McCole, 
was the principal speaker. 

Last night the delegates were the 
guests of the Harrisburg Automo- 
tive Dealers’ Association at a 
luncheon and frolic in Chestnut 
Street auditorium. 


PETROLEUM PRODUCTS 
DROP 42% IN VALUE 
IN 1929-1931 PERIOD 


Washington, Sept. 21.—The prod- 
ducts of petroleum refineries were 
valued at $1,511,597,675 in 1931, a 
decrease of 42.7 per cent. as com- 
pared with the 1929 total of $2,639,- 
665,001, according to information | 
from the Census of Manufactures | 
made available as of September 20 
by the Department of Commerce. 

Gasoline is the most important 
refinery product, it was pointed out, 
the 1931 output amounting to 16,- 
957,806,559 gallons, worth $824,659,- 
791, a decrease of only 3.3 per cent. 
in quantity from the 17,538,788,709 
gallons produced in 1929, but a drop 
of 46.1 per cent. in value from the 
$1,531,242,047 reported two years 
earlier. 


COMMODITY PRICES RISE 
214% ABOVE JULY LEVELS 


Washington, Sept. 21.—A marked | 
advance in wholesale commodity | 
prices, amounting to more than 1| 
per cent. in August, was reported | 
September 19 in a statement by the | 
Bureau of Labor Statistics, Depart- | 
ment of Labor. 
Rising 2'2 per cent. over the July | 
level, farm products made the | 
greatest gain in any group. but tex- | 
tiles showed about the same ad-| 
vance. Foods and hides and leather 
products were said to have risen 
about 1'% per cent. 

For 784 individual commodities or 
price series. increases in August out- | 
numbered decreases 213 to 135, with | 
436 instances of no change in price, | 
it was pointed out. The only com- | 
modity groups to record lower prices | 
were fuel, lighting materials, build-| 
ing materials and house furnishing 
goods. 


} 


Wilkes-Barre, | 


‘AUTO SCHOOL CHECK-UP 


Tennessee into Alabama, pulled out 
of Tennessee some time ago, the 
Miller Motor Co., at Nashville, now 
having distribution there, while 
there are other Willys distributors 
at Memphis, Chattanooga and 


Knoxville. 
W. C. Smith, Broadway Motor 


Sales Company, Chevrolet, remarked 
that while things were undoubtedly | 
}showing improvement, it wasn't | 
nearly as fast as he had hoped for, 
|} but at least showed a trend toward 
| the better. 
| The Edwards Motors Company, 
| distributors of Cord, Auburn and 
| Dusenberg. at Lexington and Louis- 
| ville, has recently discontinued oper- | 
ations at Louisville ,and is giving its 
full attention to its Blue Grass busi- 
ness. 
| Prince Wells, Prince Wells Com- | 
pany, Nash, Louisville, has just re- 
|turned from a four-day trip to the 
| Nash factory, and feels better over | 
| general outlook. 

J. C. Theobold, manager of the 
Louisville division, Leyman Motor 
|Company, Buick distributors, re- 
marked that improvement in better 
'ears was not what it should be, but 
that the late fall might find things 
|moving more rapidly. The local 
|company recently took on distribu- 
| tion of Oldsmobile as well as Buick, 
|giving it a two-car set-up. Olds} 
|was formerly handled by Standard | 
| Auto Company, which has Cadillac 
and La Salle. | 











Brooklyn, N. Y., Sept. 21.—The | 
drive on “gyp” automobile driving | 
schools in Brooklyn will get under | 
way October 1, when inspectors of 
the borough office begin their check- 
up of schools. 

In compliance with the provisions | 
of a new law, the proprietor of each | 
driving school must be licensed. Ac- | 
cording to C. A. Harnett, commis- | 
sioner of motor vehicles, all auto- | 
mobiles used by the schools for in- | 
struction purposes of road tests} 
must be bonded or insured in| 
amounts of $5,000 and $10,000 for | 
personal injuries and $1,000 for 
property damage. 

Applications are available now. | 
Each application must be accompa- 
nied by a fee of $10, and if an ap- | 
plication is approved by the com- | 
missioner, the applicant, upon pay- | 
ment of an additional fee of $15, | 
will receive a license for five years. 


| Studebaker 


| the automobile market. 


| Pierce-Arrow 


years, 


AUTOMOTIVE DAILY NEWS, THURSDAY, SEPTEMBER 22, 1932 


FINANCIAL NEWS 


FAILURES 


New York, Sept. 21.—Liabilities of 
defaulting concerns were lower last 
week, but tne actual number of fail- 


STANDARD OIL OF N. J. 

New York, Sept. 21.—The Standard 
Oil Company of New Jersey said 
yesterday that it had under consid- 
eration a proposal by the Cuban 
government to grant it a forty-year 
monopoly on the sale of petroleum 
products in exchange for immediate 
payment of the republic’s foreign 
and internal indebtedness. estimated 
to total $200,000,000. 

The proposal, the Standard Oil 
|Company said, came through its 
Cuban subsidiary, Standard Oil 
Company of Cuba, which until two 
years ago was known as the West 
India Oil Company. 


LEAD 


| New York, Sept. 21.—American 
|Smelting and Refining Company 
| yesterday posted a ten-point reduc- 
|} tion in the price of lead, New York 
| delivery, to a new price of 3.50 cents 
a pound. 





INDIANA PIPE LINE 


Chicago, Sept. 21.—Indiana Pipe 
Line declared a 5-cent extra divi- 
dend on the $10 par common stock, 
payable November 15 to stock of rec- 
ord October 21, 


SINCLAIR REFINING 


New York, Sept. 21.—Sinclair Re- 
fining Company, subsidiary of Con- 
solidated Oil Corporation, announced 
yesterday that it had let contracts 
to date for about 1,500 tons of fab- 
ricated steel for new construction 
work ‘on its refinery improvement 
program. At Kansas City 150 for- 
mer refinery employees have been 
recalled for construction work and 
100 to 150 more will be similarly put 
back to work until the refinery is 
ready for operation. 





PIERCE-ARROW 
SALES CHIEFS ON 
BUSINESS TOUR 


(Continued from Page 1) 


energized, citing in particular the 
fact that Pierce-Arrow new car reg- 
istrations in California for the 
month of August this year were 80 


|} per cent. ahead of that company’s 


registrations for the same _ period 


| last year. 


He announces that between June 
1, the date of the formation of the 
Pierce-Arrow Rockne 
Sales Corporation, and September 
13, 23 new distributors and 124 new 
dealers have been added 
roster of the Pierce-Arrow Motor 
Car Company. 

These additions to Pierce-Arrow’s 
present strong retail organization 
are indicative of the measure of 


confidence with which automobile | 


merchandisers regard the Pierce- 
Arrow product and its position in 


franchise. 


P. J. DURHAM CO. 


New York, Sept. 21.—The P. J. 
Durham Company, automotive elec- 
trical specialists, will move Octo- 
ber 1 to the Bosch Building at 17 
West 60th St., where it will occupy 
the entire first two floors. 

Consistent growth in its business 
and the desirability of bringing all 
to better serve the trade are re- 
sponsible for this step. 

P. J. Durham has been in the 
automobile business for over thirty 
vears and is well known through- 
out the industry. 

The P. J. Durham Company has | 
been in its present location on 49th | 
Street, Manhattan, for twenty | 


to the| 


Many of | 


| these newcomers already have} 
|shown very creditable sales per- | 
| formance since acquiring the | 


SPARKS from DETROIT 








Roy Peed 


Chris Sinsabaugh—Detroit Editor 








ARRYING coals to Newcastle, I call it, the chassis dis- 

play that is being made this week in the lobby of the 
|General Motors Building, but somehow it seems to click. 
Fancy a hundred people at least clustered around listening 
to a lecturer explain the “innards” of a Chevrolet in a build- 
|ing housing the most sophisticated tenants, from the auto- 
mobile viewpoint, you will find in the country! Yet this 
| very thing has been going on for several days and the 
chassis shown is a 1932 model. 

+ * *” 

THIS CHASSIS DISPLAY is the curtain-raiser to an 
educational movie Chevrolet is giving us this week in the 
General Motors Building auditorium. We’re getting a sort of 
a preview of what the company is going to show in the 
various key points of the country. The show is built around 
“The Triumph of America,” a sound movie assembled under 
the direction of W. G. Lewellen, the company’s sales promo- 
tion manager. When you get through seeing it, you have an 





}appreciation of the number of people whose livelihood is 


affected by the automobile industry. 

“The Triumph of America” traces the sources of supply 
of material used in the construction of the Chevrolet and 
brings you to the finished article itself. More than 500 scenes 
have been photographed and the picture is educational! rather 
than commercial. It will go en tour at once. 

~ ” + 
| ROCKNE is taking the tip given recently in an editorial 
|in Automotive Daily News, and is urging its dealers to 
| make a special drive for the farm business. The company’s 
|house organ, P-E-P, gives three reasons why this should 
| be done at once. 

First, it says that sales of cars to farmers as well as 


N. A. C. C. statement that farmers are still the country’s 


| 
| 
| small town dwellers peak in the fall. Second, it gives the 


largest single occupational class of motor vehicle owners. 
Third, it quotes from the A. D. N. editorial: “Among the 
necessities of the modern farmer is motor transportation. 
With his most pressing debts taken care of, there is no 
question but that he is going to turn to the automotive 
industry to replace some part of his automotive equipment 
which the depression has forced him to use far beyond its 


‘normal term of efficient service.” 


Then P-E-P advises its dealers in small towns in the 
farming areas to go after this business by exhibiting at the 
state and county fairs. 

ok . ” 

THE COLUMN hears about a rail car that has been 
developed by a Michigan parts manufacturer outside of the 
Detroit area, which will be given a tryout between Detroit 
and Chicago in the very near future, which shows the trend 
toward. motorized railroad equipment. 

Right at our own doorsteps, however, we see something 
that is not of an experimental nature—a four-ton Dodge 
truck hauling a train of two trailers providing payload 
capacity of more than 50,000 pounds. It has replaced local 


|railroad freight service between Detroit and Monroe, Mich. 


It makes one round trip daily, a distance of eighty-four miles, 


‘and is operated by the Brennan Truck Company. 


MOVING ON OCT. 1) 


The truck body has steel panels reinforced with wood 
stakes inside. Side doors facilitate the handling of freight at 
intermediate points, while the trailers carry mostly through 
freight. 

/* o* * 


A PHONE CALL from Dan Cupid reports the marriage 





of Harry Bostwick and Miss Helen Schumacker, who 
slipped away and said, “I will,” after having to postpone a 


densctneenis tennis ead the ates | formal wedding because the groom was tied up in a series 


of conferences in the big building across the street. Bost- 

wick is analytical manager of Chevrolet; in other words, a 

wiz in digging up facts and figures for sales promotion. 

The honeymoon comes later. Pittsburgh papers please copy. 
* * ok 


ROY PEED, general sales manager of De Soto, is at 
Battle Creek for a slight nasal operation. Nothing serious, 


‘only Roy wants to be able to smell out the big orders for 1933. 
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Retail Salesmen— This Is Your Page 


This department is devoted to the interests of the retail sales divi- 
sion of the industry, Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. Your achievement or your mistake 
may help another salesmen to make sales or avoid errors that cost 
you commissions, 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


TURNING DEFICITS INTO PROFITS 
BY BUDGETING 





In the current issue of Chrysler Sales Management, I. F. 
Schaeffer, chief analyst of that organization, writes a story 
showing what systematic budgeting will do for the automo- 
bile dealer’s business. Mr. Schaeffer explains how a budget | 








QUESTIONS, ANSWERS 
ON ANTI-FREEZE 
SERVICE 


This is the time of year when 
motor car owners in the northern 
section of the country begin to 


think about putting anti-freeze ma- 
terial of some kind in the radiators 
of their cars. The average car 
owner knows nothing about anti- 
freeze except that various fluids will 
keep the water in the radiator from 
freezing. 

The Glycerine Producers’ Asso- 
ciation has recently compiled a list 
of the questions commonly asked by 
car owners who want to install anti- 
freeze compounds. For the benefit 
of our dealer readers, who have to 
answer questions of this kind, we 
reproduce the questions and the an- 


| Used Car Selling Prices 


Automotive Daily News in this department offers for 
| the benefit of its dealer and salesmen readers a compilation 








based on accurate records can be made a control on the work | 
of the organization during the period covered by the budget. | 


—_—— 
Y 


By I. F. SCHAEFFER 

Last October a Chrysler distribu- ; 
tor requested our co-operation in | 
conducting a series of meetings 
wh ch his dealers and certain mem- 
be: ; of his own organization were 
urged to attend. Each day for a 
period of a week, this group as- 
sembled, listened to discussions and 
jotted down notes, 

It looked like these meetings were 
going to prove of real value. Yet, 
there was no way of telling just 
what this group would do with the 
numerous suggestions made after 
they got back home and working 
again at their business of selling | 
automobiles. However, a recent let- | 
ter from the distributor who spon- 
sored the meetings tells some ex- | 
ceptionally interesting develop- | 
ments. 

The following paragraphs, quoted | 
from this distributor's letter, intro- | 





ments. They show a net profit of 
$3,068.73 for the first six months of 


1932, compared to a net loss of | 


$8,576.32 for the same period a year 
ago. 

“On March 22, a budget was in- 
stalled for 
ership formerly paid $1,100 per 
month rental. 
guidance they have received from 
their budget has been the reduc- 
tion of their rent item to $250 per 
month. We are expecting this deal- 
er’s statement on August 6, and we 
estimate that it will show a profit 
of $6,000 for the first six months 
of 1932. 

“Another dealer was paying $550 
rent per month. According to bud- 
get figures, his rental should have 
been in the neighborhod of $250. 
Inasmuch as his lease expired in 
1931, this figure was given him for 


This deal- | 


One result of the; 


duce both the subject of this article his guidance and he secured prem- 
and the subject of the week-long} ises for $225. He is working his 
discussion we held with his dealers| pudget 100 per cent. and his first 
ten months ago. The names and|six month statement for 1932 shows 
locations of dealers referred to have | @ net profit of $5,359.66. 


been omitted: | “A budget was installed for) 

“Prior to this year only a few a. whose rental at the | 
our dealers worked with budgets.| time was $1,115 per month, The| 
In addition to revamping all deal- budget figure indicated that their | 
ers’ accounting systems and educat-/;ent should not exceed $275 per| 
ing the dealers to set up monthly} month. Within sixty days they | 
operating and departmental state-| moved to new quarters and now 


ments, we have installed forty-two/ have a lease at this figure. In a 
budgets, It has been worth all our! conversation with this dealer yes- 
effort many times over to observe | terday, their first six month state- | 
the results, /ment will be ready Saturday, and 
“On February 23, 1932, a budget! wij) show a good profit.” 
was installed for This! This distributor is not going to 
dealership has worked 100 per cent./have much difficulty convincing | 
with us in the operation of its bud- | enone 
get and furnished us quarterly state- 


(Continued on Page 8) | 


$100,000 
82,500 
17,500 
12,500 
5,000 


Cost of sales 
Gross profit 
Expenses 
Operating profit 


Payroll: 
Salaries 
Comissions 
Gratis service 
New car expense 
Total payroll ..... 


$3,600 
2.400 
400 
300 
6,709 


Supplies: 
Hea‘, | zht, 
Siatiunery 
Sho t>9! 
Greti; 
Demo 

Total s: 


480 
180 ; 
300 “ | 
180 
360 
1,500 


power and water 

, office supplies 

3, Supplies and materials 
new car material .. 


Maintenance: 


Equipment, demonstrators, company cars.. 300 


Fixed charges: 

1,200 
409 
300 

1,900 


1,200 


Depreciation 
Total fixed charges 





Advertising 

Unclassified: 
Freight, express and shipping 
Auditing, legal and collection 
Licenses and titles 
Donations, dues, etc. 
Traveling and entertainment 
Telephone, telegraph and postage 
Miscellaneous 

Total unclassified 


TOTAL ALL EXPENSES................:: 


49 
99 
60 
95 
180 
284 
150 
900 


$12,599 








|sales record 


| Monroe Saunders, 


|}ing the most names is promised a 


| Company, 


swers suggested: 

Q.—Is a permanent (non-evapo- 
rating) anti-freeze more expensive 
than a volatile one? 

A—Not in the long run. The 
first cost may be higher, but since 
no refillings are required, the first 
cost is the last cost. A permanent 
| anti-freeze is, therefore, really more 
economical than a volatile one. 

Q.—When should I put G. P. A. in 
| my radiator? 

A.—Except for the extreme South, 
G. P. A. manufacturers recommend 
September or early October ser- 
vicing. 

Q.—How many times must I re- 
fill with G. P. A.? 

A.—One filling of G. P. A. lasts} 
all winter. No refillings are re- 
quired. Once in, G. P. A. “stays 
put.” It requires practically no at- 
tention whatever—except an occa- 
sional checking with a_ glycerin 
hydrometer. 

Q.—Will G. P. A. burn? 


| 





of prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities. 
These prices will vary on condition and from other causes. 
They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
which they have been offered for sale by dealers in the 
various cities. Other cities will appear in subsequent issues 
of this paper. 


Cincinnati, O. 





A.—No, G. P. A. is non-inflam- 
mable. It is also non-explosive. 

Q.—Is it true that there is less 
winter is mild than where it is 
need for using G. P. A. where the 
severe? | 

A.—No, it is not true—unless, of! 
course, the climate is so mild that) 


| 
| 


(Continued on Page 8) 


d-De luxe. c-Coach. cp-Coupe. 


the car offered is a sedan. 











eee 


SEATTLE | 


Elated was the Westlake Chevro- | 
let Company with its fine August | 
in the face of that 
month being the low point of the 
year in general new car sales in this 
section. So a dinner at swanky Sno- | 
qualmie Lodge, followed with a 
dance, was given in honor of the 
Sales force. L. M. Norton, president 
of the company, says Westlake | 
gained 88 per cent. over August of | 
a year ago. 





* 


Courtney Johnson, assistant sales | 
manager; W. R. Huber, sales pro- 


* 7 


|; motion manager, and other Detroit 


officials were at the BOP meeting 
here. More than 250 attended. A. 
new Northwest 
manager of the sales company, per- | 
fected arrangements for the meee. 
Return to normal, sane buying hab- 
its was predicted. | 

om 


7 . 


A new offer is out by William oO. | 
McKay Company, wherein he gives | 


a season football ticket to every per- | 


|}son giving name of a prospect who 


buys a Ford. McKay is an “old | 
grad,” and always takes interest in 
university affairs. The person giv- 


trip to the Oregon-Washington game 
in. Portland. | 


* * 


SPRINGFIELD, MASS. | 


Joseph W. Lang, formerly with 
the Ford dealership in Easthampton | 
and later with General Motors | 
Truck Company, has joined the 
sales staff of the Auto:nobile Sales 
Ford dealer in Spring- 
field. Mr. Lang returns to Spring- 
field after an absence of two years. 
He will specialize in truck sales, 

” : * 

Central Motor Sales, Inec., of 
Springfield is exhibiting a group 
of Pierce-Arrow eights and twelves 








Dealer Activities 








ed 
ns 
,at the Eastern States Exposition | 
this week, 
* * > 
A motor analyzer has _ recently | 


been installed in the service depart- | 

ment of R. S. Graves Company, 147 | 

Chestnut St., Springfield. 
* ” * 


General Motors Truck Company. 


of West Springfield is showing a| 


complete line of G. M. trucks at the 
Eastern ‘tates Exposition. 


SAN ANTONIO 


The B-O-P branch of this city 
has been designated as a sub-zone, 
operating under the supervision of 
the Dallas branch. The local unit 


will continue to carry a sales staff, | 
L. B. 


however, aS well as ship cars. 
Strayhorn, formerly of Memphis, 
has been named local manager, suc- 
ceeding Grady Gamble, and C. R. 
Sears of Dallas has been placed in 
charge of local parts depot. 

7 o n 


Fred Owens, associated with the 
distribution of Cadillac cars in New 
Orleans and formerly connected 
with the San Antonio Motor Com- 
pany, Hup distributor, was in the 
city recently visiting relatives and 
friends. 

* 


Little. 


* * 


+ ¢.. formerly associated 


| with the Dodge and Hup distributor- 


ships of this city, and at one time 
dealer for Chandler automobiles, has 
joined the sales staff of the San 
Antonio Motor Company. 


INDIANAPOLIS 


Employees of the Johnson Chev- 
rolet Company and their families 
were guests of the management at 
the firm’s annual picnic and out- 
ing. The group numbered more 
than 100 persons and a large list 
of prizes was contributed by local 
business houses. Awards included 


1931 1930 1929 1928 
PRIA sic. inte 0 sec ecw niet 345-595b 345 Cae ecee 
Buick Standard ......... 395r-695 375 235-295cp 125 
BuseK Master ....ccceces 795cp-995 550-595cp 345cp 175r 
CPEs ccs cabscxcene’ is 1650 ane 450 
SPI 20 csi vcccscewens 2250 ictal rr cove 
SPE, SSccecanssenecs 345c-365cp 195c-265c 145-225 95 
CEE © Voc ascecneasacs 325-3451 265-345 295-375 135-185r 
see O Aneectaerscces 1100 A eded oeee 
Eee UO acrWeseddeeeear ceed 195¢ 225 eoee 
MN ©. 65.050 60.6006 4.8000 545 245-295 145-295 eons 
Vaal cosa shs avws 545cp 445 er cove 
EE eu Skee NONE’ 295-395 185-295cp sl5cp 95 
6s C Paes eM ee ERS 245r-295 195c 95r-115ep cece 
EE 6 oun 6600000068 750 pew cece 
EN aie hae on 6848's ee 345 125 165 
Seas habe saeessae 375b-445 Rea 95 145-325d 
OEE BD cctaseccacvs 495-545 445 nai 85-295 
PUES Bn ciccccccees 545cp-875 re 395cp 195 
EE aes scealieeesoxie er 395 485-695 even 
RE oc cin bon acide ns a ae aie 295 
DED 8+ CA GaGTbekcenes 545-675cecp 445 ee oeee 
PR LOGS hart eC tire ckaden 385-395c 295cp 125-295 145-265c 
RR bra /S so ahaa aowes 395-435 345 ee 
Nash Special 8 .......... 495cp eee eeee 
Nash Advance .......... bac’ 295¢-345 eoee 
ee ae ee 245 ae 95-165 
SEE a ioco céba view 545 345 165 125 
err rere 1285cp 1485d 450-795d 395-595 
Plymouth ,.... sjebeewas . 265-295c 145cp-245 145-175 seer 
POeON © cede dccstcceeve 425cp va 195-245 95 
Ris bios 4a Geka owiehe ° merece 295cp ease 
Studebaker 6 .......ccece 495 aaah nee 85 
Studebaker Dictator...., ae 445 ania 008 
Studebaker President..., 645r 445 645b ern 
Willys-Overland ........, 345 165 145 ecco 
Willys-Knight 6 ........ 125 


ccp-Convertible coupe. b-Brougham, 


| t-Touring. r-Roadster. Where no distinguishing mark follows the price 


| handsome gifts for men, women and 
|children. Zone officials presented 
Robert D. Johnson, head of the 
| company, a cup for being the lead- 
| ing dealer in percentage of quota 
| for August in Indianapolis. 
co ~ * 


C. TT. Foxworthy, vice-president 
|and general manager of the Roy 
| Wilmeth Company, Ford dealer, an- 
nounces the appointment of Louis 
G. Epsteen as used car manager. 
Mr, Epsteen, who recently was 
| head of sales departments for the 
Browning Gent Company, also a 
Ford dealer, and Consignment 
Sales, used car dealer, has been in 
the automobile business here for 
| ten years. 


| ~ > 

L. L. Newby, head of the Newby 
| Motor Company, recently appoint- 
ed Graham dealer here, is out after 
| sales records. Since taking on the 
| Graham he has more than doubled 
| his business, 


a <a 
NEW JERSEY 
Detailed improvement is reported 
|in the automobile business in the 
| Trenton section according to reports 
| received at a dinner meeting of the 
| Trenton Automobile Trade Associa- 
jtion at Longacres Country Club, 
| William A. Weinmann, president of 
the association, presided. He stated 
that the members report encourag- 
ing sales of new cars and that more 
|used vehicles have been disposed of 
|the past month than for some time. 
Golf preceded the meeting and 
dinner. Prizes were awarded Claude 
|Hammon, Fred Poehner, Norman P. 
| Druck, D, F. McIlvaine and Arthur 
| Perkins. 





7 aa + 

Albert M. Conrad of Hackensack, 
formerly connected with the Center 
Motor Sales Corporation in Bergen- 
field, has now become a member of 
the sales department of the D. C, 
| Chevrolet Company of County Road, 
Tenafly. 

George Dorf, former sales mana- 
ger at the Bergenfield establish- 
ment,, heads the Tenafly dealersh'™ 
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Trades Association, that far-seeing organization has some 
interesting things to say about taxation and the attitude 
which the automobile dealer should adopt toward the raising 
of public revenues. 

“It is estimated,” says the Minnesota dealer organiza- 
tion, “that business men will have to pay 44 cents out of 
every dollar of net income for taxes during 1932. This is a 
terrific burden and one which industry cannot bear for any 
Jength of time. 
cendidates who are tax conscious and who will insist upon 
the same curtailment in government expenses as you have 
had to institute in your own business. There isn’t a gov- 
ernmental agency operating in this country today that 
couldn’t reduce its operating expense by a considerable 
amount and still give efficient service. Many of the depart- 
ments could be eliminated entirely with no detriment to the 
public. 

“It behooves you to acquaint yourself with the attitude 
of. nominees for state and congressional offices and actively 
support those who will work for tax relief.” 

We can offer no better advice to our dealer readers. 
Business men in the automotive field should be particularly 
interested in taxation and tax reduction, because this is the 
most taxed industry in America. Tax burdens have been 
piled on automotive manufacturers, dealers and vehicle own- 
ers until the cumulative burden is almost impossible to bear. 

In Minnesota this year citizens are to have a chance to 
vote on an amendment giving the state Legislature power to 
levy a state income tax. The Trades Association bulletin 
also discusses this in a way that we recommend to our read- 
ers in states where this form of taxation may be proposed 
now or in the future. Here is what the bulletin has to say: 

“We wish to call your attention to the fact that the pro- 
posed amendment does not provide that the income tax, 
levied, shall be a replacement tax. 


real estate taxes have not been reduced. New York was the 
first state to adopt a state income tax. The real estate tax 
there is just as heavy proportionately now as is the Minne- 
sota real estate tax, although we have no income tax. If this 
amendment is adopted and the state Legislature is given 
authority to levy an income tax, the chances are that after 
a few years it will be just another tax.” 

Just another tax, Truer words never were spoken. State 
Legislatures the country over will use any pretext, any sub- 
terfuge to get permission to levy new taxes. The members 
will assure their constituents that the new tax will ease bur- 
dens elsewhere, but such new levies never lift an ounce; they 
invariably add. State Legislatures will spend money like 
drunken sailors, just as long as we let them. 

And from the welter of tax mismanagement one fact 
stands out: We have got to reorganize government in this 
country and put it on a new basis of economy or any pros- 
perity that we ever may have will be short-lived at best. 


 aeeael months ago Automotive Daily News suggested that | 
32 vehicle production would be about 1,500,000. Wall | 


Street statisticians disagreed with us, holding that 1,200,000 | 


was the probable maximum for the present year. 

The latest figures that we have seem to indicate that 
our estimate was pretty close to what the actual figure will 
prove to be. Production in the first seven months was 1,119,- 

558. September will probably show an output of approxi- 
mately 70,000 vehicle units. 
the last quarter will show a production of about 300,000 
vehicles. This would give us a total of 1,489,000 in round 
numbers, This is the lowest since the war year of 1918, 
when the output was 1,170,686. Back of that we have to 
retreat to 1915 to find a lower total, the output that year 
being 969,930. 

Well, here’s looking to 1933. . 


The public’s only defense is to elect to office | 
|coupled. The combination becomes, 


if | 
In states such as New | 


York and Wisconsin, which have adopted a similar tax, the | 
| 4- {—Washington, D. C. Nationa! Safety 


Detroit observers estimate that | 


| 





' . | keeping constantly 
N a recent bulletin issued by the Minnesota Automotive | 





COMPLETE SURVEY OF TREND 
IN TRUCK TRANSPORTATION 


(Third baiiliaiadk} 


The use of a special type of two- 


| wheeled trailer seems to be confined 


almost wholly to the Pacific North- 
est States. This differs fron the 
semi-trailer in that it is coupled to 
a regular freight body truck in- 
stead of to a tractor. The load is 
carried almost entirely on the sin- 
gle axle, as in the case of the fa- 
miliar “camp trailer” used with pas- 
senger cars. Coupling is made 
through the same pintle hook or 
other hitch as is used for full trail- 
ers. These two-wheeled trailers are 
of relatively low capacity, and it is 
believed that they are already ob- 
solescent. 
Economical Features of Semi- 
Trailer Units 


The semi-trailer is valuable where 
it can be “spotted” for loading and 
unloading, while the much more ex- 
pensive power unit is efficiently 
used elsewhere. A Single tractor 
truck may provide motive power for 
an entire group of semi-trailers, 
at work and 
moving each in turn. An idle power 
plant is far more expensive than 
a Standing semi-trailer, 

A second use for the semi-trailer 
is to increase the hauling capacity 
of a single power unit. This is prob- 
ably the more important reason for 
its adoption by intercity haulers. 
Frequent instances were recorded 
where the fleet included only one 
semi-trailer to each tractor truck, 
the two vehicles rarely being un- 


in effect, an articulated six-wheel 
truck, and besides the possible large 
increase in size of body the carry- 
ing capacity of the power unit is 
practically doubled. 

A few cases were reported where 
semi-trailers were equipped with 
two-wheel dollies in front, the re- 
sult being a unit essentially equiv- 
alent to a full trailer. 

Because of the absence of power 
plant, and resultant low. chassis 





| COMING EVENTS | 














SEPTEMBER 
29-30—Chicago. National Association Motor 
Bus Operators 
27-28—Chicago. American Electric Railway 
Association Meeting, Hote] Stevens 
1—Dallas, Tex. American Institute 
Mining and Metallurgica! Engineers 
Petroleum Diylsion 


OCTOBER 


3—Buffalo, N. ¥. Society of Auotomo- 
tive Engineers’ Production Meeting 


3- 7—Buffalo, N. Y. Nationa] Meta! Con- 
gress. Sponsored by American So- 
ciety for Stee] Treating, with co-op- 
eration of American Society oi 
Mechanical Engineers, Institute of 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgica! Engineers, American 
Welding Society, Wire Association. 


30-Oct. 


Council Meeting 

$- 7—Buffalo, N. Y. National Metai Ex- 
position, 174th Regiment Armory 
W. H. Eisenman, 7016 Euclid Ave. 
Cleveland, director. 

3- 8—Buffalo, N. Y. Nationa! [ron ane 
Steel Meeting. 

4- 5—Niagara Falls, N. ¥. Empire State 
Automobile Merchants Association, 
Inc., Convention. 

4- 6—Toronto. Transportation 
8. A. E., Royal York Hotei. 


46-16—Paris, France. Passenger Car Show 


Meeting 


10-14—Atlantic City, N. J. American Gae | 


Association. 


13-22—London, England. Olympia Show 
17-2%—Atlantie City, N. J. National Hard- 
ware Association, Accessories Branch 


NOVEMBER 


11-19—Glasgow, Scotland. Motor Show 
14-16—Atlanta, Ga. National Tire Dealers 


Association 
15-17—Houston, Tex. American Petroleum 
Institute Meeting. 
| 18-Dec, 4—Paris. Aeronautical Show 
DECEMBER 


2- 3—Detroit. National Standard Parts 
Association Convention 
5—New Orleans, La. Association oi 
Asphalt Paving Technicologists. 
5- + York. Annual Meeting A. $ 


M. E. 
5-10—New York. Power and Mechanica 
Engineering Exposition. 
5-10—Detroit. Third Annual Joint Trade 
Show. National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall 
JANUARY 


7-14—New York City. Nationai Automo- 
bile Show, Grand Central Palace. 


16-23— Detroit. Highway and _ Building 
Congress 
28-Feb. 4—Chicago. Nationa) Automobile 
Show, Coliseum 
FEBRUARY 


11-18—Kansas City, Mo. Kansas City Mo- 
tor Car Dealers’ Show. 
27-Mar. 14—New York City. Chemica! Ex- 
position, Grand Centra) Palace 
APRIL 


20-21—Cleveland, 0. Nationa) 
Association. 


Petroleum 





| 


weight, the capacity loads of trailers 
run much higher than for trucks 
operating under the same legal gross 
weight restrictions, 

One instance was reported in 
which semi-trailer units were ex- 
changed between two freight line 
operators on joint hauls. The fifth- 
wheel coupling mechanism on the 
respective tractor trucks was iden- 
tical, and considerable saving was 
effected through the avoidance of 
unloading and reloading. 

A mover of household goods re- 
ported that on shipments to a neigh- 
boring city, he was in the habit of 
coupling one of his full trailers to 
a freight truck of another concern 
which was scheduled to make the 
trip nightly. His power equipment 
was thus saved for local transfer 
work 

These two illustrations suggest the 
possible desirability of standardized 
equipment, at least with regard to 
coupling mechanism, to permit a 
freer exchange of equipment in a 
manner similar to that of the rail- 
roads. 

Pneumatic tires are rapidly dis- 
placing solid tires on motor trucks. 
The National Automobile Chamber 
of Commerce reports that only 3.6 
per cent. of the total output of motor 
trucks in 1930 were equipped with 
solid tires. However, there are still 
many older trucks on the roads that 
have not been converted to pneu- 
matic equipment. Analysis revealed 
that 24 per cent. of the trucks and 
tractor trucks and 32 per cent, of 








PLANTS RECALLING MEN 


Pittsburgh, Sept. 21—The Ameri- 
can Sheet and Tin Plate Company 
today increased to capacity its 
plant at Farrell, Pa., putting 1,800 
men back to work. 
mally employes 3,800 men. 

The company has increased pro- 
duction from 42 to 70 per cent. of 
capacity at its Shenango works at 
New Castle. 


its Monessen 
operations October 3, 
men to work. 


recalling 1,200 


500 TO RETURN TO WORK 


to the Pennsylvania Railroad for 
the building of freight cars was 
expected by the corporation direct- 
ors to give about 500 men work here 
for five months. 


CHICAGO EMPLOYMEN T GAIN 


Cichago, Sept. 21——The Associa- 
tion of Commerce review of busi- 
ness for the week said that whole- 
sale trade, Chicago employment and 
telephone installations were in- 
creasing. The report said employ- 
ment in 508 factories here increased 
3.9 per cent. in August over July 
and that pay rolls went up 9.1 per 
cent. 


WINS SALES CAMPAIGN 


Chicapee Falls, Mass., Sept. 21.— 
The Chicapee Falls plant of the 
Westinghouse Electric and Manufac- 
turing Company has been notified 
that out of the fourteen other plants, 
it had won the two prizes ofered for 
competition during the recent em- 
ployes’ sales campaign; first prize to 
the plant having the highest point 
average per employe and the second 
prize to the team having the highest 
point average per member. 

The campaign was very successful, 
resulting in the sale of a large quan- 
tity of home appliances, especially re- 
frigerators and washing machines. 
The highlight of this campaign lo- 
cally was the contract to equip the 
Colony Court Apartments with West- 
inghouse refrigerators, Plans are now 


being made to continue the sale of | 
apparatus by the em- | 


commercial 
ployes, 


FACTORIES EMPLOY MORE 

Boston, Sept. 21.—Employment 
and pay-roll earnings in manufac- 
turing establishments of Massachu- 
setts showed marked improvement 
in August. Reports from 1,078 rep- 


On the Other Hand 





The plant nor- | 


It was announced last week that | 
works would resume | 


Altoona, Pa., Sept. 21.—Approval | 
of the $2,000,000 loan by the Re- 
construction Finance Corporation 


the trailers reported were on solid 
(or “cushion” tires on one or moré 
axles. 


| Trend of Pneumatic Tires in Recent 
Years 

This proportion of sdlid-tired ve- 
hicles was unexpectedly high, but 
an examination of the original data 
reveals that of the 652 solid-tired 
trucks and tractor trucks, 167 were 
operated by a single firm, principal- 
ly in a metropolitan area. If this 
firm is excluded from the tabula- 
tion, the percentage of solid tires 
drops to 19. It is likely, too, that 
;some of the solid-tired equipment 
was so obsolescent as to be used 
relatively infrequently as compared 
with the more modern vehicles 

Of the trucks and tractor trucks 
dating from 1925 or older, 53.2 per 
cent. were on solid tires, whereas the 
1926 and later models were only 90 
per cent. on solids, and of the 1929 
and later models only 2.5 per cent. 
were on solids. This would indicate 
that the intercity commercial truck- 
ers are now buying proportionately 
fewer solid-tired vehicles than other 
truck users, which seems reasonable 
in view of the need for greater speed 
in the long-haul work. 

The prevalence of solid-tire usage 
was also checked against state-wide 
figures for Maryland, confirming the 
belief that the proportion shown in 
the survey was unduly high. Data 
supplied from the office of the com- 
missioner of motor vehicles in that 
state show among the common car- 
riers a proportion of 8.6 per cent. of 
solid-tired trucks in 1931. The de- 
cline in solid tires for all trucks in 
Maryland decreased from 22.4 per 
cent. in 1929 to 12.6 per cent. in 
1931, and it is probable that the 
use of solid tires by common car- 
riers and contract haulers has been 
decreasing at least in the same 


| proportion. 
(To be continued) 











estab- 
in 


manufacturing 
lishments showed an increase 
employment of 12.3 per cent, over 
the record low point in July. The 
amount of wages paid increased 
13.7 per cent. The state Depart- 
ment of Labor and Industries notes 
general improvement in various 
textile industries, u partly seasonal 
increase in the boot and shoe in- 
dustry, and a trend upward in 
these textile cities: Lowell, Fall 
River, New Bedford and Lawrence, 


resentative 





REPORTS RECORD ORDERS 

Harriman, Tenn., Sept. 21.—The 
Harriman Hosiery Mills. hosiery 
manufacturers, report that the mills 
have received the largest orders 
within the past few weeks in the 
history of the company. 


REPORTS EMPLOYMENT GAIN 
Philadelphia, Sept. 21.—Officials 
of the American Federation of Full- 
|Fashioned Hosiery Workers report 
that a larger percentage of its mem- 
bers are employed at present than 
at any time since improvement in 
this trade began early in the sum- 
mer. They state that manu- 
facturers here are taking on mvre 
help from day to day, “a steady im- 
provement” being apparent. 

At first the demand for additional 
workers was noted in the larger 
number of knitters wanted, and in 
| the last few days additional workers 
in other departments have been 
given employment. The Fashion- 
|Maid Hosiery Company and the 
Lincoln Hosiery Corporation. the 
latter operating three plants in the 
district, have returned to a full- 
time basis for the first time in 
several months. 





MILL ADDS SHIFT 


Forest City, N. C., Sept. 21.—The 
Florence Mills, manufacturers of 
flannels, which have been on short 
schedule for some time, have been 
put on a day and night schedule, 
N. H, Welch is superintendent. 


TO DOUBLE CAPACITY 


Lawrence, Mass., Sept. 21.—The 
Labro Fabrics Corporation, manu- 
| facturers of brocades, announced to- 
day an expansion program which 
will double its capacity. The con- 
|cern is operated by Laufer Brothers 
of New York city. Forty-two looms 
have been in operation day and 
night, «nd the corporation has suf- 
ficient work to maintain an over- 
time schedule despite the additional 
machinery to be added in the course 
lop the next six weeks. 
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Looking Back Over 


Development 


Work in Fatigue of Metals Field 


In the current issue of t 
and Alloys, there is a very 
Moore, research professor of 
University of Illinois. Our eng 


siderable to interest them in this review of the develop-| 
important subject, fatigue in| 


ment of our knowledge of the 
metals. 
By H. F. MOORE 


Just as the financial affairs of a 
nation seem to go in cycles of al-| 
ternate “boom” and depression, so 
some scientific questions seem to 
have alternating periods of renewed 
interest and of quiescence. This is 
true of the subject popularly, but 
inaccurately, known as the “fatigue 


a 


he technical magazine Metals 
interesting article by H. 
engineering materials at the 
ineering readers will find con- 





| 1910, published a paper before the 


American Society for Testing Ma- 


| terials in which he challenged the 
idea of a limiting stress below which | 


failure would not occur and suggest- 
ed that a safer viewpoint, on the 
basis of then existing data, was to 
assume a relation which involved 
the variation of the period of en- 
durance of a metal with some in- 


of metals.” Its first period of in- | verse power of the stress. His 
ee eee eee oe ees theory has not been substantiated 


the work of Bauschinger immedi- 
ately following. The main impulse 
which started this period of experi- 
mentation was due to the introduc- 
tion of railroad rolling stock fitted 
with “live” axles. A “live” (turn- 
ing) axle is a member particularly 


subject to fatigue failure in service, | 


on account of the reversal of flex- 
ure it undergoes for each revolu- 
tion. The principal form of fatigue 
testing machine of today dates 
from this period and is nothing but 
a laboratory adaptation of a rotat- 
ing loaded car axle. 

The experimental results of this 
early period gave some evidence of 
a limiting stress below which failure 
would not occur, under an indefi- 
nitely large number of cycles of 
stress, although from the modern 
viewpoint the evidence was not very 
conclusive. This limiting stress was 
supposed to coincide with the “true” 
elastic limit of material. It was be- 
fore the days of the metallurgical 
microscope and the assumption that 
solid bodies might be regarded as 
homogeneous and continuous was 
rather uncritically accepted. The 
idea of a “true” elastic limit, al- 
though even at that day it had been 
criticized by some of the leading 
writers on materials, became a dog- 
ma, almost a superstition, of the 
materials engineer. 

The idea was generally accepted 
that repeated stress caused a mys- 
terious change in a metal. The 
metal “crystallized.” and became 
brittle. It lost its “life” and tough- 
ness; it became “fatigued.” These 
ideas have been abandoned, but the 
term “fatigue” still sticks, and there 
are still some, though fortunately 
their number is decreasing, who still 
speak of metal “crystallizing” un- 
der repeated stress. 

Between the period of Wohler and 
Bauschinger, and the revival of in- 
terest in the strength of metals 
under repeated stress, which began 
about 1910, several fairly extensive 
series of experiments were made, 
notably at Watertown Arsenal, and 
there appeared one almost uncanny 
prophetic anticipation of the mod- 
ern view in Kipling’s story, “Bread 
Upon the Waters,” published in his 
collection of short stories entiled 
“The Day's Work.” 

The beginning of the second pe- 
riod of active interest in the failure 
of metals under repeated stress was 
ushered in by the work of Ewing, 
Rosenhain and Humfrey, who used 
the metallurgical miscroscope to ex- 
amine metals under repeated stress. 
At once the idea of “crystallization” 
was seen to be wrong. Metals were 
always crystalline, and under heavy 
repeated stress the crystals were 
broken up into thin laminae which 
slid over each other, and this sliding 
developed into cracking and spread- 
ing fragmentation. Moreover, the 
metallurgical microscope showed the 
essential inaccuracy of the assump- 
tion of homegeneity and continuity 
when applied to solid metals. The 
metallurgists themselves did not 
fully realize the far reaching con- 
sequences of their work. 

The first period of interest in 
fatigue of metals centered around 
German laboratories. The next 
period of interest centered, at least 
at its beginning, around English and 
American laboratories. Mention 
should be made of the work of Prof. 
Basquin at Northwestern who, in 





G 


by further experiments, but it was 
of very great use in stirring up 
thought, and in showing the need 
of further test data. It was a good 
bit of engineering reasoning, based 
on the principle that if we cannot 
be sure that a theory is true it may 
still be of some use if we are sure 
that it errs on the safe side. 

The second “boom” period in 
fatigue of metals investigations is 
partly a product of the great war, 
and the history of investigations 
which have been carried out since 


America, but lately in Germany, is 
too well known to need repetition. 
Out of these experiments has 
that there is a limiting § stress 
(called “endurance limit” or “fa- 
tigue limit”), below which failure 
will not occur under at least hun- 
dreds of millions of repetitions, 
that the maximum stress which a 
metal will stand is a function of | 
the range of stress to which it is 
subjected (although the form of 
this function is stil] rather uncer- 
tain), that the limiting stress un- 
der cycles of shear is about half as 


On the experimental side, fatigue 


mon in a large number of labora- 
tories, Fatigue tests have not yet 
appeared in standard _ specifica- 
tions, largely on account of a long 
time necessary to carry them 


test 
index of 


discover a_ short-time 
should give us a reliable 


has been discovered. The attempt 
to discover an elastic limit which 


been entirely unsuccessful, and the 
tensile strength has been found to 





have a closer correlation with 
fatigue strength than any other 
physical property, although this 


correlation is not close enough to 
allow it to be used as an accurate 
quantitative index. The whole 
problem of the interrelation of 
chemical action and the strength 
properties of materials has been 
given an enormous impetus on the 
work of McAdam and Haigh on 
fatigue strength of metals subject- 
ed simultaneously to cycles of 
stress and the action of corrosive 
liquid. So mild a corrosive liquid 
as ordinary water has been found 
to reduce enormously the fatigue 
strength of a metal if it is applied 
simultaneously with cycles of stress. 
Means of protection against such 
corrosive action have been studied, 
and some progress has been made 
along this line. 

The experimental study of the! 
failure of metals under repeated 
stress brought out very sharply the 
ease with which a spreading crack 
could be started at a notch, a deep| 
scratch, a screw thread, a small |} 
hole or some other “stress raiser.” 

The mathematical formulas of 
mechanics of materials have been ; 
developed mainly by civil engineers 
for use in designing structures, and | 
they neglected thousands of high 
localized stresses, because under 
steady load no appreciable damage 
is done to the structure as a whole. 
However, under repeted loading each 
area Of localized stress is a poten- 


F. 


that period, mainly in England and} 


emerged the generally accepted fact | 


great as the fatigue limit under | 
cycles of tensile and compressive 
stress, 


testing equipment has become com- | 


out. | 
Many attempts have been made to| 
which | 


the endurance limit, but so far none | 


would indicate fatigue strength has | 


|cleared. The jack plug is easily slid 


Production -- Engineering -- 


Recent investigations with the 
microscope have confirmed the con- 
clusions that fatigue failure is es- 


sentially failure by a spreading 
| crack. The name “fatigue of 
| metals” is not a good name, but it 


has become fixed even in technical 

language. It suggests a vivid anal- 
logy with failing muscular strength, 
| and so far it has been impossible to 
supplant it by the more accurate 
term “progressive facture.” Later 
investigators found the amount of 
slipping which took place before a 
crack developed was very different 
for different metals For some 
| metals no evidence of slip was ob- 
| tained before a crack appeared. Evi- 
dently metals differ widely in their 
| ability to withstand occasional over- 
load without starting a spreading 
crack. 

The advent of the X-ray specto- 
graph and the work of Gough and 
others on single crystals has shown 
that this slipping action follows cer- 
tain definite atomic planes within 
a crystalline grain, and that were it 
not for the interference between the 
variously oriented crystalline grains 
in a piece of metal slip would occur 
at ridiculously low stresses. But the 


| 


| question “just when and how does 
a fatigue crack start” is as yet un- 
answered. 


The development of theories by 
students of fatigue of metals 
clearly brought out the fact that 
whole mathematical theories of elas- 
ticity when applied to metals must be 
Statistically true rather than ab- 
solutely true. It seems that the 
theory of elasticity is least accurate 
when used to determine streses and 
Strains over minute areas. So far, 
however, it has always been found 
to give results on the safe side, and 
the principle, abhorrent to the 
scientist, but helpful to the engineer, 
namely that an untrue theory which 
is known to be on the safe side may 
|be useful, will doubtless keep the 
theories of elasticity in service for a 
| long time to come. 

The second boom period for the 
| study of fatigue of metals seems to 
|}have reached its peak, and the 
study of “creep” of metals under 
steady load, a quite different form 
of failure, seems to be moving to- 
| ward the spotlight. And the drama 
of research in metals goes on. 


CASCO DEFROSTER 





| 


| 


| 





The Casco Products Corporation, 
Bridgeport, is placing on the market 
|a new defrosting device. 

It measures 18!%4x7'4 inches out- 
side overall and clears a space 15% | 


| 


x 6% inches. It is applied to the} 
windshield by four rubber suction 
;cups with adjusting thumb nuts 
which bring rubber flange tightly 
against the glass, sealing the air} 
| space. 

This gives a sealed dead-air pock- 
et which keeps mist and conden- 
sation from forming on the inside 
of the windshield in all weather 
without the use of current. When} 
ice, sleet or wet snow clings to the! 
windshield the current is connected 
—warming the windshield to about 
90 degrees, melting it clear. 

This defroster has a narrow metal 
rim—chromium plated, with glass| 
and pure gum rubber flange seal. 
The three heating wires distribute 
an even heat over the space to be 


| 


on or off tor contact. Furnished 
complete with wire connecter. Cur- 
rent consumption 8 to 9 ‘omps. 


MAIL TRUCK SERVICE 
REDUCED IN COST 


Sept. 21—) 





Springfield, Mass., 
Despite increased compensatian 
given to employees of the motor | 
vehicle service of the Post Office | 
Department, operating costs, meas- 
ured by miles of truck travel, a 
been progressively reduced from 23 

| 


cents per mile in 1921 to 11 cents 





tial nucleus for a spreading fatigue 


' crack. 


per mile in 1932, John W. Philp, 
fourth assistant postmaster general, 
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ANDREW ANTHONY KRAMER 


Andrew Anthony Kramer, 
Columbian Steel Tank Company, 
. June 4, 


his 


engineer and president of 
Kansas City, Mo., was born 
1867, and has devoted 
engineering lifetime tq 
the invention and develope 
ment of equipment for th 
transportation of gasolin 
and other inflammable 
liquids. 

Mr. Kramer in 
Kansas City and was edule» 
cated in the schools of that 
enterprising city, which hé 
has since benefited by build- 
ing up there a flourishing ine 
dustry. Mr. Kramer early 
began devoting his attention 
to the subject of devising safé 


was born 


has | 


‘to Current Conditions.’ 
leon meeting will also be attended | 
|by the Machine Shop Practice di- 


of the Commerce Department's farm | 





of all sorts. 


liquids as gasoline. Of cours 


| chance. 
Mr. Kramer 


and storage of gasoline and 


excellence of his manufacturi 


told the National 
Postmasters here. 
Due to the rapid increase in the 
volume of parcel post 
postal business, expenditure 
lvehicular transportation service 
erew from $15,591,371 in 1921 to| 
| $18,212,207 in 1930, but by 1932 the 
lexpenditures for the service de- 
|creased to approximately the figure 
of 1921, Mr. Philp asserted. in spite 
lof replacements of obsolete equip- 
ment. 

Through a replacement program 
which obviated expenses for repairs 
and accessories. the department 





Association 


for 





effected savings during the eighteen | 
}months preceding 
| fiscal year 


the end of the 


1932 of 53.4 per cent 


the cost of the new trucks, Mr. 


| Philp stated. 


S.A. E. AT METALS 
CONGRESS 


On Mendes. Oc tober 3, the Pro- 
duction Activity division o fthe So- 
ciety of Automotive Engineers will 
meet with the National Metal Con- 
gress in Buffalo in the Georgian | 
Room of Hotel Statler. 

The morning session, beginning at 
10 a. m 


R. F. Peo, Houde Engineering Corp., 


will convene the session and F. A.' 
| Cornell, 


Electro Devices Corp., will 
serve as chairman. 

A luncheon meeting will be con- 
vened by M. A. Thorne, chairman 
of the Buffalo section of S. A. E..| 
while Joseph ‘Geschelin, chairman of | 
the Society’s Production Meetings 
committee, will serve as chairman. | 

At this meeting Kenneth M. Con- 
dit, editor of American Machinest, 
will talk on “Adjusting Equipment 
This lunch- 


| 


vision of the A. S. M. E. 


NO TRACTORS? 
Sept. 21.—Not 


WHAT, 


Washington, a 


single tractor was imported into the | 


United States from Cork, Irish Free 
State, during the first six months of | 
1932, making this the first time no} 
imports have entered for so long a 
| period, according to E. B. English | 


mmplement division. 








of | 


of | 


_ will have three papers and | 
two motion picture films, all related | 
to automotive production problems. | 


| hydraulic brake systems by the 


methods of transporting ins 
flammable liquids. In 1893 
he founded the Columbian 
Steel Tank Company, “a 
specialized in sheet stee 


- products and metal specialties 
Its president gave his attention to developing 
appliances that would make safe the transportation of suc 


e the coming of the motor ca 


brought this steel tank manufacturing concern its royal] 


has invented and holds patents on nearly 
300 appliances devoted to the safe handling, transportation 


other inflammables. He is @ 


member of the American Society of Mechanical Engineerg 
| and has been awarded five gold medals by that body for the 


ng products. 


COMPACT PNEUMATIC 
SWITCH 


—o 


and other 


A simple. compact pneumatig¢ 
| switch has been designed by Fox 
| boro Company, Foxboro, Mass., fox 
juse with its standard temperaturg 
and pressure controllers. This 
switch makes possible the use of 
air-operated controllers on equip+ 
|ment controlled by turning on and 
|off an electric current. It has been 
used successfully to control tem-y 
peratures in electrically heated 
ovens, to control motor operated 
pumps, blowers and compressors, 
|/and as a means of producing aud- 
ible or visible signals on time cycle 
application. 

The switch is a standard single 
pole mercury type switch mounted 
in a small cast iron housing with 
an outlet tapped for either conduit 
or BX connector. In conjunction 
with suitable auxiliary magnetic 
| switches, it may be used in any Cire 
|cuit where the current is not higher 
| than 600 amperes at 220 volts. 

The switch is operated by a small 
|diaphragm motor mounted directly 
on the housing. The standard 
switch is closed by air pressure from 
| the control instrument and opened 
| by a spring. The switch is always 
open, therefore, when the air is off, 


LION CLEANSER FOR 
HYDRAULIC BRAKES 


sticky residue as well as all 
is easily removed from 
use 


Black 
old oil 


of Lion cleanser, it is claimed 
This compound, which has been 


|placed on the market by the Lion 
| Chain Company, Chicago, not only 


cleans out all the gummy substance 
from the system, but also stops any 
corrosive action, it is further stated, 

Over a period of time hydraulic 
brake liquids develop an acid from 
the vegetable oil which they contain, 
The longer the liquid is used, the 
more acid it develops and the more 
it corrodes or eats away the impor- 
tant internal mechanism. 

The hydraulic brake system should 
be cleansed and refilled with fresh 
| liquid every six months, Lion cleans- 
er is recommended for purging the 
brake system. This compound is 
available in quart, gallon and five- 
gallon cans, and is subject to liberal 
| discounts to the trade. 
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NEW PASSENGER CAR REGISTRATIONS FOR FIRST 













Make of Car 


Maryland 
Minnesota 
Mississippi 


Connecticut 






Arkansas 
California 
Colerado 
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Studebaker Group| 111 89 50) 3415, 297; 575, 70] 149) 338| 39, 2231| 1024 385| 261) 336 178, 321|_——436|_ «1613 | 1263) 636, 
























































91) 731) 99; 247 

















































































































~Pierce-Acrow. | 11 _149)__*18|_—*935)_ SJ 3) 823) ah) G10) 28,59] aay 5) a 
“Rockne | 53, 41, +13) +122); 98; 196; 35] 52; 124 17, «565; 365, 181] ~—99|_——i16:1 84/154) 170/520] 527/226, 41; il) —«27,_—«aB 
~ Studebaker | 48, +36, 2051, 181) 344) ~ 196) 22) +1496) 636; 201 166 88; 157| 238) 934] 572) 395) 49) 433) 68 1 
Willys-Ov'dGroup| 114 18 16, 859| 208, 197; 36] 102 115; —35|_ :1374) 710, 439] — 299) 282) 72|AN7|_— 226! 575] 537|_ 530, 47|— 847] 77380 
~“Willys-Overland| 104 13 ~ 15, 528, 187, 170, 34{ 91) 103) 26, 1212 _ 670 409 | 275) 249) 65| 98} 193, 452] 487, 474) 33) 741 62) 301 
“Willys-Knight Sy ss iq 9 24) 33,7, 19] 33/123) 50, 56) 14) 106,18, 20 
Non-Affil'd Mfrs. | a ed Be Be | I aa ad ee ee een 
De Vaux | 2 3 iy 33z 3} Ha 
“Frankin. | v1 1} 4 4G 35 1) 38 15 1) 7 31 3] 5| 7 9 18, 78] «10; ~—Ss«6 1; 28 . Je 
“Graham | __10 15 3|__803|_83|_—232) 7] 128) 82; 28) 696| 209; 7G] GO] 43,47] 5B] 116] 363] 618; 210), 8] 284] 16, 
~ Hupmobile | 40 | 17 469, 32 98} 10] 55103) 3] 589,165) 53 | 48) «69 34 35, 95) 390] 799,167, 20-238) 9, 40 
“Marmon | sy | | # 9 10) 5] 20, tC, 6; 26 2) 5] 2, 40) +62; ~—SCO#s 81 a4 
“Nash | 56 58 62 1073, 149) 329 Sa) 73122) 431223, «234,179 | ~—«*106)—SC=«,~S=S=C« | ~=S=«dT9|~—~=C26| 1305] 357; 267; +61, 476) 76, ~—~8S 
Packard |. 27) 13, +8 +523, —«46]_—=C211, 34] 59] —G3|_—S—siy—S—«BB|_—«107|~—=CGDY| 19) 55] 85] S72] S«d135| 458] 337, +~«122) ~—=sd|—S=id@ | SSC*=«iYSCSC« 
Reo — |" 13,—«a =i, TH,YS6,S BSC] SCS Ysa 28) 10,24) ~Stsé«éKS |S (sé YC) SCO | 9 ti 20 
Miscellaneous | 1, 327,45) 230 __ 38 9) 204) 56,23 | 17,15] SSCS ~S71j_—~Sss40)~Ss—~=s|~S=si02|~S=«N =i 






























State Totals 


——— 


| 5001! 1564 4836) 45687, 7850, 12310, 2250] 8834) 9559, 1571| 46045) 21567|13569 | 8961! 9266, 6454, 6118| 12491) 36984] 45002| 18197, 3594, 28588 3182; 8291 








NEW PASSENGAR CAR REGISTRATIONS FOR FIRST 












































: = 
Make of Car 3 a 3 3 | e < : 
¢ g a eo | ¥ s 
5 7 = 2 Z be 
rr) $ 4 & | a oa 2 
2 Pa | _ = if =! 7 
Auburn Group | 27 24 5, 2612 173, 462,25] 200, GO| 34) 2542) 837] 240 | 81/133) 70 88} 267, 1245] 956, 345 3, 600; 43, 85 
“Auburn” | 26 2452548) 158) 454) 25] 181,54) 1] «2374, 782; 228 | 71, 123 61) 86) 254! 1215] 916) 332) 2) — 80) 39°77 
~ Cord 10 10) 9] 2). +13, +30 40 4. ~~ 
Chrysler Group 496 326,767 8483, 1156, 2585) 257] 1178 970) 460, 8862, 4437| 2845 | 1396| 2238, 944, 1084) 1440/5194] 7447| 3595) 333, 3582, 705) 1531 


i ent z a a a cee Ne ; — ee : 7 Satie 
~ Chrysler j 151 60, 164, 2337, «290,704, 149] «473; «288, —=«95|-2346| 931) «658 | +270; +583) 246, +258) ~—~447| 7| 1673] 1581/_ 977/134; 778 ~=«211-S=—«359 





“De Soto —*| ~—«63,—S—S77,_—«sS0),—«s1879) 73,11, 20S 85, ~—«97,~—S—«s76| «1446, 1068, 217 | 140, -231/—=«i166)sSSC«G]SC«d'79]~=«3G1] ~=—#938| 273] S31, S408) S118) Ss 
“Dodge J 133112313, 2846441) 877/27] 275, 377/159) 3258/1245) 1004 | «554, —708/~—=—«354) ~—=«38| —=«3G2|_—«:1864| 2216, 770| 106) 1240, 166, 420 


352, 






393; 61] 345; 208) 130) 1812) 1193) 432 716, 178) 393) 452) 1296] 2712) 1575) 62, 1156 210, 671 





1421) 



















































Ford Group | 3922, 1345, 2470 31999, 3819; 5367| 1149] 6285 6463/1330) 25035, 10800; 9231 | 5497| 5928| 4217/3196, 5800) 21007| 24277| 9188, 2729| 11963, 1891, 6407 
"Ford | 3918 1340, 2467 31753) 3808) 5328| 1142] 6259 6444) 1327| 24757) 10763 9204 | 5485, 5907, 4201| 3186) 5775, 20866| 24136) 9152) 2725 11899, 1888 6390 












“11 141; 36) 4 64, 3) 17 





246 39 7 26 19 






ij 6h 3) 278 «37 12 21] 16| 10) 25; «141 













Lincoln 












































Gen'l Mot, Group| 4830, 1595 3352) 35887, 6271) 9871|_ 1779] 7908) 7905) 1776] 37675| 17096) 16380 | 10339, 8114 5223| -4930| + 10093| 25285] 30432| 17482| 3507| 21439, 2877; 9225 
Buiekk | 318216, 171, 5222; 801, 1493/ 252] 620,635, ~—«:124) +3860; 1401| 881] 641,337; 24 564, 775, 3710| 2939) 1117| 148! 1583) 255; 582 
Cadillac | 16; +13; ~—«23,_—=«827,—Ss«43| S266, += 32S) ~Si8|SSt«i|Stiéi |S] __ 57 | 43 25 23 58 69) -423| 472; 89 2] 4410, ~—S 

~ Chevrolet | 4305, 1191 2927 25028) 4643) 5786) 1136] 6306) 6477/1487) 24410| 1221112677 | 8137] 7045, 4495, 3012) 7672) 15456| 19971| 13312| 3188| 16421, 2178; 7554 

“La Salle | 16 7, 21; «368; S28] 152] aT] 4, T CG ap 3e| 5 “30,19, a8) a) 447| 203/62 4, 95) 13, 10 

Oldsmobile ; 38 __ 83 ~ BO 1424) 209] 595) 95| 184) 257; —«55| 3348) 1369, 892] 339) 154) 157, 352) 316) 6; 1849] ~~ 2956] | 1044) 34] 1057) | 108, 358 

















313; 700 











1154) 533) —«-288) 3400 





| 547) 1579) 237| 722) 443) 108) 4875; 1931) 1835) 1209} 3 3891; 1858; 131, 2139, ; 





3018) 








~ 160, 3 896) 








Pontiac 
































































































Hudson Group | 66, 77|_—«43/_-2192| 499 1113| 124] 637|_— 276, 75|_ 2692; 1564| 1150] 819, —592|_—s194| ~—979|_——«671|«4135] 3724) 1062; —54| 1031, 221) 308 
__Essex | 48 41,_——«31|_—*21196| 295,746] 84] 398,163) —«42|—«21856| 1095) 766 | 507; —«450;_~—s119/ —=721/~—S«470| +3054] 2621!  689| _-34|—765|_—«131| —«204 
~~ Hudson | 12) 996 204 367, 40] 239) 113)  33/ 9836) 469) 384 312) 142) 75, 258, +201; 1081] 1093| 373| 20) 266, 90, 104 

Studebaker Group] 128, 107 55|_ 3780 337|__ «675! 42) 239 372| «105! 2673; 1060| 534] 408; ~—«278| +208} +327! += 484| 1778] 892; 798, +109, + -869| 146) 452 
Pierce-Arrow | 2| 3, S200, 80) cet 2738, a ee 22; «10, ~—Ss—i«4G| S289] ~—S—88| SAT 2; 125] a) 

~~ Studebaker 726 104) 53 3480, 307) 575, ; 212; 334) +105) +2434) +1024) 528 395, 261/  186| 317) 438) 1489] 854) 751) 107; 744) 140) 447 











Willys-Ov'dGroup| 221, 51,104) :1914| 528,382 “ee 216! 146, 115, 2201) 1348; 1372 | 639, —681)_——sA11) 307; ~——-386| 1119] 1447| 1361|  77| 1835) 196| 334 
"_Willys-Overland| 209, 45, 98,1400, 488/303) 52] 1 |__ 168) _ 131/104) 1765| 1267; 1300 | ‘580, —«615| 90| 270, —«328| ~—«834| +1302) 1236) ~ 67/ + 1685/ 180, 655 
a 6 514) 40 15|.-11| ~«336 66 21) 37 58| 285] 145) 125) 10° 150 16) 79 


| | | | | | | | | | 








~ Willys-Knight 
Non- Affili'd _Mfrs. 























rs.| | } 
_*De Vaux | a ~ 697, 27) +40) ~ #=1f  9| 5, 23) 143) 30; #86] 7 24 12 13 4, 101 +323, =235, i] Ci; CS st=«i 
~~ Franklin i 7 | 1| 196, | ef 7) 5SO| 22; S| 140) oo} Of i  W iw €6©o| 6 4af 215] ~6a| is] 6h} oo ist 8s 
~ Graham | 2% «+5 73) 1102) 159/ 296 6| 273, 107/ «49/806, «300; 195] —130 84 62; 107, 196 438] 606 352) 25) 437 26) 117 
~ Hupmobile [45 37,4852; ——73|_—«285|_—s1 | 105) _—«167,—S 7 —«999'— 320, 178] 4] 158 90) 77-214, —~723| +427, +435, ~—=«#B3|—«357| —=«B|~SC«éW 
~ Marmon | 34,~-«»5)~S~S*«SY~CS*~«C SSC] __2| 74 29, i 313/279, 44] 58] 80]—S86]~S,S 25142] 180,43] |S 256) 32] 
_ Nash | 72 120—«88—«1991, 297; +624, ~—=«S| +—:197, +163, + —«84| ‘1998, 472) +430] 273) ~—«127|~—S 284] 348] 378, 1988] 599 516,144, 738/127! «188 
~ Packard | 30,2594) =~ AG]S3DH; SCZ] CBG] ~SC«AS|~S—SCd10]-—=ié9BY_Céd4]/— 90] 46 60 37,80, +150 637) 403) 231 210, |i 
_ Reo ee 5 13, 359, 40; 100 2) 69) 24 21) 296, 100, 72) 62[ 56) 10,48) 64-284) 314) 115 3; iii| 34] 


~ Miscellaneous | 12,13, 17) 1462| 221,88) ~~«»52) 144) 0| 53) 877| 235) 253) 147) 113) 27] 45, 174/ 326) 394) 352] 6, 418) 
State Totals | 9923; 3751; 7010| 94456! 13708) 22376! 3628] 17670, 16784, 4148) 88159! 39049| 33109 | 19980! 18682} 11539| 11685| 





20390| 64617] 72469; 35913! 7056! 43910! 6461| 19372 











*Four months’ report. 





















Make of Car 


N. Hampshire 
New Jersey 
New Mexico 
New York 

No. Carolina 
North Dakota 























Auburn Group | 5 32) 419; 51804, 79) 4| 680) 
_Auburn | iS si] 398) ~—Ss«S|:«'1697|—S 79, Ss] SCG] 
Cord | 21) |} 107) | 144 





Chrysler Group 
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SEVEN MONTHS OF 1932 BY GROUPS AND STATES 





Pennsylvania 
Rhode Island 


Oklahoma 











1355) 
210) 
~~ 251 84] 53} 121; 383; 32) 35) 281|_ 229] 


182 720; 6152! 187| 21776; 1280; 330] 9514) 











| 
~ Chrysler | 45|_——75|_—«:1007| 31, 3452) 250, 35] 1107) 
De Soto | _19{ 87, _—« 764, ~—=«s2j:«2877| ~—s94)—S 7] «2027; 
_Dodge | 2 al 69, 819] 46) 2644) 265' 69] 1197) 
Plymouth | ~ 489) 3472; 98) 12803/ 671) 209) 5183; 
Ford Group | a 909| 5189| 405) 15661) 2500, 795| 9114) | 
~~ Ford | _199| 896; 5079/ 404] 15179 2490/7993] 9005) 


109] 





~~ 13) 110) 482! 








~ Lincoln 1] ~~ 10) 








Gen’! Mot. Group| 4 460! 1716) 16267 762; 48443! 4320) 1526 | 17742 6053) 


__ Buick |__99| 220] 2552] 118] 8525, 249103] 1573] 
_ Cadillac 11{ 10) 342 7 1258) 181] 267, 
_Chevrolet 299, 1119| 10242; 577| 29876, 3583, 1273| 12443| 4 








3 
La Salle A 5, qe | 174 #«42) 480) ~+« 17] oJ ~ 131i; 
Oldsmobile ms 14) 11: 112) 1078 12! 3225| 104 | 53] | 1059; —C«* 











Pontiac | _32) 248) *1879| 46] “«5079) 3349'S 
Hudson Group | _18|__:156|_ 1140; —_—17|_ 3765; 248; 31] 1674) 
Essex | 5, 116 799! 10) 2702) 165; 22, 1282) 
Hudson _—s«{|_—sa13|~S=s«40)—=S «341 ~S|,s«d2063|~S—«iB|SsC=«iSYTSCC8D| 
Studebaker Group} 50! 190, 1854) 25) 5899, 155; 86] 1605 
__Pierce-Arrow | 1 3; 196 1; 424 7 }; 4 3 
“_Rockne——s«|__—'12,~~—«89|~«579| ~+<ii| (1210, 77 ‘Sij 666, 





~ Studebaker 37, 98) 1079) 13) 4265, 71) 35) 9892) 1: 
Willys-Ov'dGroup| _10| __71|__—«846|_—si4| 3059) ~—«112)——152| 1469 











Willys-Overland| _10| _63|_—«4567|__—=s1i1|,-—=«2423/_—«108|—S—s143] 1261; 


Willys-Knight | | 279 3) 636! 4 





















Non-Affil’d Mfrs. | ] l l | 
De Vaux —i*«i| Pr ir | 83 15, 4, 6; 
Franklin | 2; -*15/ ~~ | 264, 2 ‘| 84 
Graham | 10; 59) 401) 4) 1388) 18} if 554 
~~ Hupmobile | 2| 16) 385) | 1210, 22; ~«d2]~—=a70}—SC 
Marmon | a ee: 2; 241) a] a 
“Nash | 18 166 913; 15) 3300) 33; 41) 804) 7 
“Packard | 17) 32) 579) 6) 1714) 31 2| 390 
Reo | 2; -*16| ~—«:125) 2} 518] 5| 2] +158 
Miscellaneous 1j 3| 156 8) 340 63 6 129) 






State Totals | 984} 4109) 34585! 1452/109485! 8884' 3004] 44697| 10696) 4636 65720 











3278) 2 363] 











“6UCUTCCCAS 1 
5| 
5 


2] 28 6) 10, 4, 29 +«+45 3) 32| 62 
5612) 4088 | 2883! 7274'27674! 2047/ 294114145 7900 | 6833' 19260 




















So. Carolina 
South Dakota 
Tennessee 

,| Washington 


Vermont 
Virginia 











60) 29 | 7 55) 147 25 41 84 co 


60,28] ~—7|_—iBB| «146, =a) Sa) ST aj 6 
















473 | 483) 1184! 2953! 217 429) 1681 1606| 1: 


65 | 76, 157 666; 11, 53) 240) 2: 


146; 96 | 94, 233; 618; 53) 66) (343) — | 223] 
748) 
884| 1096 | | 
__873|_ 1093 | 691/ 1653) 6884; 502) 589| 3682) 1751! 





673) 1286) 121) 275) 817) 883 
692, 1661) 6920| 505| 591) 3694) 1770| 





. 228] 260) 











a a ed 





8) 36 








1 





dd 





1975) 27629| 2356) _ 2232 | 1355! 3546/15387| 953| 1285) 7227| 2976] 
is 338 133] 88) 214) 1339) 101) 195) | 454) 388] 


5] 34,8], CSG] 
1497/1916 | 1030| 3050/12715| 716, 810, 5944) 2002] 23 
37,6] S| S| 63} aj 17,9 

~ 87, 37] 119; 82; 207; 50, 77| 109) 215; 101 


~ 111| 156) 966) 76) 192) 652) 











—sa,—C—é=<‘iwQT;tC*dd;:C«‘itYC,Ci‘ia]:Ci‘(i‘iéiK“];«COé*dG’:C;C*C*SYYCS 
7) 92) 28] 61| 98, 338) 28 6i| 98; 176] 1 
86, 23] 68 1 9 
124) 31] 68|_167|_ 325|__17|_128|_ 228), 176] 
110) 30] 56, 155) 298, 14, 118, 208 141] 2 











~ 267 





156 





68 132, 429) 44) 44) 






~ 42) 27 3|. 10| 20) 35) 


] | | 
4| | 10, 12) 2 9 2 3 21] #1 
27 | stow fF fy 8 My 
i | 24, 72; 218 49| 40; 127) 112] 1 
09 64, 35) 28) 62| 137) 20| 32) 131) 59) 
aoa) CTC} 
| 733) 14) 32) 95) +196, 54) 69/156, 254] 11 
52; 13) 5, 40, 110, 23) 33/ 89/62) 58, 
30, 5) 2 +14 ~«79|”~=C4|SsCsATCsdS GT 







SEVEN MONTHS OF 1931 BY GROUPS AND STATES 





















glele | 
sie! gs | 
Y g * 
Make of Car = 2 - 
= 7 oi 
= 5 z 
. Ce + 
ZZ Zz 
Auburn Group | 27, _—G4|_—«1520 2! 4700; 123; 25] 1876 
_ Auburn | 24 64 1471 2) 4497, (118) 24) 1803 
203 5 1 


234 607) 5154 255, 17395) 1641 507| 8768 


Chrylsler G Group — 












| 
Chrysler ——|_——«98,~——«i165 2153; —70,—«6675|_—«523;_—«19|-2267, 
_ De Soto ——s|__—s28,_—S=s75|_—=Si12|_——=«d'D,—«25 94) «133; S21] -1725) 
"Dodge __|___ 61 153/_ 1559/ 102) 4298; 546) 161] 1985) 
~ Pivmeuth— ee ~ 47) 214) 830) 64, 3828) 439 2791| 
Ford Group 518, 2261| 15112,  861| 42575, 7249| 1779| 22881| 








| 
Ford | 515) 2246/ 14991/ 858) 41963! 7241/1772] 22758) 
| 








ode Island 


. |Penn’vania 





: ~ iRh 


[ 235; 34] 22] 10 106) | 1024 





229; 174 | 
2410) 3733 | 2021) 5578|16998) 1365) 1229) 9115) 4659| 3832 
3 3383 24288) 2387| 3730 | 2020 555716959 "1360, 1228, 9099; 4644| 3822) | 
: r 93, 3) +21) +2) 39) S| 2) 16 15 
4079, 4848 | 3505, 7708 24315, 1991, 182211595, 6107] 54 














| & S&S @ E 
1ei1s | #] eiaies 
od s 2 | & i); 3 
O|/f | & ElR| % 
& ito |e > if |B. 
40) 3G] 23 107! 125 46) 69) 132 177] 
63, 124) 163| 


5 2 

3, 733] 886 1122) 4326) 336, 570) 1918! 1842| 
[215 | 202) 215, 1165" 74, «153/501; 470] 
320-:140| 83 136 679 52, 47 334) 408] 
346, 204 | 309 454) 1424) 159/163, 629| 418] | 








454. 






317, 1058) 51) +207 546 















~ Lincoln 3} 15, (121, ~—S S| =] St SSC*=<CaYSCd 
Gen'l Mot. Group] 612 _ 3156) 26838|_ 1382| 71494| 7961/3060 33592| 9179| 4 
~ Buick «| ~——78, 338, 3936| 214) 11367, 500, 175] 2488, 

~ Cadillac | 8 ~—«30)—=—559)—Ssd'|—«éd884]—=‘HSSC“<«*‘CYYSCTT,SCC*S 

~ Chevrolet __—'| __-470| 2046) 16751, 1048) 43678| 6537) 2459] 23095) 74 


| 
_La Salle |__|, 332[ |B] —SCi5| Ss] 209| 
~ Oldsmobile | | 


20| 274; +2171/ ~—~«42)—~«5569; 257; +97) 2624) 


Pontiac | 447| 3089; 63) 8008 607) 324] 4799) 
Hudson Group | _58|_-398|_-2388|__—«19|_ 6723, 579, 89] 3188) 





~_Essox _ 35 286/ 1584 7 4731{ 396, 56] 2350) 
_ Hua 112; 804; 12) _:1992; «183/33 














i103 


























Studebeher Croun — 62sAGA| 2147] 45,5790] —s1A)~—«13| «1884 
Pieres- Arve 1 10) 323) 4) «693 10 | 167, 
_ Studebaker 62 161, 1824) 41) «5097, 131) «2113 (1717 





Willys-¢ ov dGroup 17 229' 1404 64! 5318 207 333] 3618 


~ Willys-Overland, 13-206 «935, _—~«52; 4054) _—*193 313] 3034) 














240°." 
204 
y,~«i1G4)—~SC«S 
- 40. 














36 
il 


578, 249 | 215 439) 2 2145] 178) 265/701, 755] 3: 





63, 9) 2] 35) 149] 20] 15] 45| 46) 
| 2575 4193 | 2688) 6645/20151) 1561| 1127| 9347) 4148| 4047| 11309) 10. 
70; a4) | 28) 102; 8] 23; 24] 20] 


731) 105 | 357, 243, 432, 72) 139) 276) 485] — 





e228 | 2 328) 1336) 152) 253) 1202 3] 












412; 218 | 146) 301! 621 211) 378) 794) 407] 4 
7] 309) Tata 232| 380| 125, 265, 571, 275] 2 
| 4 69) 241° 86) 113] 223 

















298 83] 166) 342) 1133) 105) 75) 343, 602] 1 
58,4 1) 16, 106 = 3, 9380 24 
79 | 165, 326, 1027| 102 66 313 














266| 286! 727 76' 204 322| 521 a1) 5s 
251! 263; 632 65' 189) 291 410] 54 


41 
3 





95, 11'.~«215)~SO3 









































_Willys-Knight | 4 23 469/12) +1264) ~—~«4 
Non-Affili’d Mfrs.| | | 
~*De Vaux | 5| 14 165 210; —«-28/ 8} 74 
_ Franklin | 2) 23; 181) 2) 529; +10 | 159 
Graham | 17 59 530 9| 1787 91] 49| 746 
"Hupmobile .. .| 13,69 714 (1, 2102) 39) ~—~«20) «809, 
~ Marmon _ [5] 16; ~=«207|,~S «SiS SC«édAS]~Ssy AG] 
_Nash_ | _18| 234, 2001, «34/5303; —«91|_ S90] «1447/15 
~ Packard | 11) 54 775) 5} 2112; 43 | 519i 
—_— fF 3, 22) +254 +6, +765, + #+13) +14) 258) 
Miscellaneous 38} 472! 34 934) +73) 35 792) 
State Totals | 1617; 7415| 59862| 2724/168272| 18302; 6140] 81047| 17332| 10763 102072 











| 

. 
[ie 

4 | 

| #1 2 
| i523) 
. 
| 
7 
3 

| 





| 
ij; of wii 7, 33, 2) 3] Sif 
s| | i 4 ia <4 S| so] 1 
20 37, 104) 375; 101 27; 128) 179] 
sn 76, 116, 308) 49) 67) 226) 249] 
7 2' 6 ii} 99) ii) 3] 63) 20] 
42 44] 81, 145) 499 ~ 124) +144) 204) 178] «1 
41 21{ 14 55) 180) 19, 30) 119 80, 67 
“715. ~=«13{ + +7 +26) 165’ 20) 14) 33) 80] 
~ 60; +361 a ~ 66, 289, 42) 13, 94) 230] 03) 2: 
9719: 9917 | 7327/15995\50214| 4541| 4651/25094)15421 | 12991| 35215 


ED 












West irginia 
Wyoming 
Dist. of Col. 


Wisconsin 
Line Total 




















326 

207; 92] —37|_:115| 303; 89 174) 386, 207] 

162; 62] 24) +86, 202) 60) 135) 281) 120] | 
a 30] 13 29) 101; 29) 39, 105; 87) 

212, 51] 130, 240 815 73! 109| 270) 448] 




















Sc a 
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TURNING DEFICITS INTO PROFITS 
BY BUDGETING 


(Continued from Page 3) 


every one of his dealers of the value 
of accounting systems and budgets. 
The dealers who have adopted them 
and have discovered their contribu- 
tion to intelligent and profitable 
business management will never go 
back to a hit-and-miss system. 

It is impossible to put into this 
article more than a brief outline of 
the things that were discussed with 
this distributor and his dealers in 
the meetings that prepared many 
of them for their eventual adoption 
of more systematic methods. How- 
ever, it will suffice to give the dealer 
who is not now using an accounting 
system and budget, but who may 
be interested, an insight into what 
he can expect to accomplish through 
these recommended methods. 

In the first place, the more exact 
knowledge that can be 
the operations of a business, the 
greater is the possibility of success 
and profits. However, exact opera- 
tion information can only be ob- 
tained through prope: 
methods. 
compiled through the operation of 
an accounting system designed 
especially for the particular type of 
business in question. 

If an accounting 


system is used 


solely as a recording agent and re- | 


ferred to only as reference records, 
the full value of these records is 
not obtained. Its worth as a guide 
and as a means of pointing the way 
to business progress is wasted. 

An accounting system properly 
utilized, not only reflects the total 
profits earned or losses realized, but 
gives in minute detail the source of 


profits; the cause of the losses. This | 


possible for the manage- 
reduce or eliminate un- 
expenses and to intelli- 
for increased 


inakes it 
ment to 
necessary 
gently plan 
and profits. 

Therefore, the accounting system 
is only the means to the more im- 
portant need for a budget. And, 
briefly, a budget is nothing more or 
less than an advance estimation or 
guide for the spending of the money 
that need be spent to obtain an 
estimated volume of business. Con- 
sequently expenses should be bud- 
geted as far as possible to conform 


with the estimated sales and gross |} 


profit. If this is done properly, a 
budget becomes a forecast of the 
regular monthly financia] and oper- 
ating statements. 

A budget, based om accurate ac- 
counting records, becomes an accur- 
ate control of the work of the or- 
ganization during the budget period. 
It shows the ideal relation between 
income and expenses and points out 
where these expenses should be in- 
¢reased or reduced. It will show the 
dealer at all times how many cars 
he must sell in order to absorb the 
expenses necessitated by his present 
operating set-up and how many 
must be sold to show a given profit. 

In setting up a budget. it is first 
necessary to make a sales estimate 
showing how many new cars, used 
cars, parts and accessories, and how 
much service will be sold during the 
period of the budget. This period 
Should not be more than a year, and 
the figures should be revised from 
time to time as conditions change. 
Each dealer’s operating conditions 
actually may be different, although 


in principle they may be the same | 


as any other dealer. Only when we 
weigh one consideration against 
another and study each individual 
problem can we arrive at a suitable 
budget. This fact must be kept in 
mind in using any of the ratios and 
percentages used in this article. 
These figures have not been arbi- 
trarily set up to arrive at a given 
net profit, but are averages taken 
from many dealers’ operations. 


The next step in building a bud- | 
com- | 


get, after sales estimate is 
pleted, is to arrive at an estimate of 
the expenses, 

To do this we must consider the 
dealer’s Operating statement in de- 
tail. Assume then, for the sake of 
comparison, that the total cost of 
sales has been figured to be 82.5 per 
cent of his total sales. That leaves 
a gross profit of 17.5 per cent, out 
of which must come all expenses. 
Next, list all of the expenses and, 
using figures that are an average 
of actual operating figures for a 


gained on} 


accounting | 
This information is best | 


volume | 


given period, arrive at the total ex- 
pense necessary to produce a given 
volume of sales. 

Now let us take the accompanying 
example as a basis for our budget. 
| These figures, we will assume, are 
based on actual conditions in the 
dealership under consideration: 
| The total sales are given as $100,- 
000; gross profit, $17,500, or 17.5 per 
cent; expenses, $12,500, or 12.5 per 
cent, and operating profit, $5,000, 
or 5 per cent. 

Salaries are given as $6,700, or 6.7 
per cent. As stated previously, this 
item may range from 5 per cent to 
8 per cent. In this particular deal- 
ership, with sales as given, the or- 





| ganization would be about as fol- 
| lows: 
Yearly 
Salary 
alee eee $2,400 
| 1 Bookk’per & Stock Ci’k.. 1,200 
| 2 nn 2.65 ese sean 2,400 
er ere 2,425 


(Part of the mechanic’s time 
is productive.) 
The owner must sell a good share 
|of the new and used cars himself 
}and have one regular and one part- 


|time salesman to assist him. This | 
represent the sale of sixty- | 


would 
| five new Chrysler automobiles and 
about 100 used automobiles. 

The item of supplies in our set-up 
|represents an expenditure of $1,500, 
or 1.5 per cent. This group covers 
|} heat, light, power and water; sta- 
|tionery and office supplies; shop 
tools and supplies; gasoline, oil and 
| grease in new cars, and gasoline and 
; other supplies in company cars used 
|as demonstrators. 

Maintenance represents the ex- 
penditures for repairs and upkeep 
of equipment and company cars. 
| The amount given is $300, or .3 per 
cent. 

How much should he pay for 
;rent? For this particular dealer we 
have set up $1,200, or 1.2 per cent., 
| for rent. Taxes, insurance and de- 
| preciation are figured at $700, or .7 
| per cent. This rent item can fluc- 
| tuate considerably and still be in 
| line and other supplies in company 
| cars used as demonstrators. But be 
lsure of your potential and don’t 
|} make a mistake about rent, 
Advertising represents the amount 
| Spent for catalogs, literature, shows, 
}etc., for new cars and the classified 
j}and other used car advertising. We 
j|have given this amount as $1,200, 
/or 1.2 per cent. 
|; Unclassified 


expense represents 


in our set-up the freight, express 
jand cartage on parts; auditing, 


|legal and collection expense; dona- 
| tions; traveling and entertainment; 
|telephone, telegraph and _ postage, 
}and miscellaneous expense. All of 
| this is given in our budget at $900, 
or 9 per cent. 

We have a total of $12,500, or 12.5 
| per cent. which, deducted from the 
| gross profit, leaves 5 per cent. net 
profit. In addition to this return, 
the dealer also earns a good salary. 
What business pay more, if properly 
managed? 

The examples given above, of 
| course, are for total operations and 
| should be broken down for practical 
| Operation into departmental figures. 
|The $100,000 sales as given would 
|be broken down departmentally by 
;a Chrysler dealer about as follows: 
Sales Volume 


a oils cn am aoe $ 60,900 
ie UY ae eee 30,450 

Parts and Accessories. . 5,200 
ee FE oer 3,450 
| ———— 
Si: MM Siete cancel $100,000 
| 


New car business represents the 
sale of about 65 units at an aver- 
age selling price of $952. The used 
| car business represents the sale of 
| approximately 105 units at an aver- 
} age selling price of $290 per unit. 
On the basis of new cars, this 
| means that for every new car sold 
; at retail, at an average price of 
| $952, used cars to the value of $470 
must be sold. Allowances and re- 
conditioning amount to about $31 
per new car. Since it is highly im- 
portant that used car allowances 
be held under control, adequate 
accounting methods must be de- 
pended upon to tell the dealer 
where he stands at all times on al- 
lowances and how far he can go. 

While used car allowances are 
perhaps the major item in the au- 





tomobile dealer's business day, 
which must be based upon what 
the “books” tell him, an accounting 
system that gives a precise day-to- 
day record of all _ transactions 
should be the final authority on 
every dime that is spent. It is the 
keystone to successful budget mak- 
ing and budget adherence. 

Any Chrysler dealer who adopts 
the Chrysler Uniform Standard Ac- 
counting System—a system that is 
so simple in its operation that a 
high school student can keep it— 
has all the essentials for budgeting 
his business, He knows exactly 
how much and in what way money 
has been spent to get business; 
what transactions made a _ profit 
and those that didn’t, 

In conclusion, there are at least 
nine distinct advantages to be 
gained from a budget: 

1. Provides a workable sales pro- 
gram. 

2. Balances expenses with gross 
profit. 
| 3. Scales down the expenses 
}meet your program. 
| 4. Puts a_ stop 
expenses. 


5. Regulates payroll 
nel in accordance with 
| needs. 

6. Eliminates waste and teaches 
;} economy in each department, 

7. Eliminates guesswork. 
| 8. Provides a limit on 
allowances. 
| 9. Presents a picture to dealer's 
| employees that tie them closer to 

ithe business. 
Are they worth 
| warrants a trial. 


steepness 


to unnecessary 


and person- 


| . 
business 


used car 


it? Certainly it 


BAN HANDBILLS 


San Francisco, Sept. 21 (UTPS).— 
The San Francisco Board of Super- 
| visors have passed an ordinance pro- 
posed and sponsored by the Allied 
Automotive Trades Association, 
which prohibits the placing of ad- 
| vertising cards and handbills in or 
on parked cars. Final passage of 
the measure marks the end of a 
bitter battle within the ranks of the 
| automotive trades over this measure. 
| Proponents of the ordinance insisted 
| that the swarms of cards and hand- 
bills placed in and on parked cars 
have become a plague and a nuis- 
ance. 





to} 


QUESTIONS, ANSWERS 
ON ANTI-FREEZE 
SERVICE 


(Continued from Page 3) 


no freezing weather is encountered. 
Generally speaking, there is even 
greater need for a permanent anti- 
freeze in a “mild” climate than in 
a severe one, The reason is this: 
In a mild climate the weather may 
get very warm between cold spells. 
On those warm days a volatile anti- 
freeze evaporates more rapidly. As 
a result, the radiator may not really 
be protected at all when the next 
freeze comes along. With G. P, A. 
the car owner knows he is safe, no 
matter how warm the weather has 
been. The same is true of moun- 
tainous country, where hard pulls 
cause boiling and rapid evapora- 
tin of volatile anti-freezes. 








| rate? 


|-—but not the glycerin—evaporates. 
| The addition of water will bring the 
| solution back to normal strength. 
|The normal evaporation in winter 
time is very small—usually about 
}two quarts per season. If loss of 
| radiator solution is much greater 
| than this, the cooling system should 
be checked for leaks. 


Q.—Does G. P. A. remove the rust 
|and corrosion from a radiator? 

A.—No. G. P. A. stops the forma- 
|tion of additional rust. But it does 
;not remove the old rust. The cool- 
‘ing system should therefore be 
}tlushed well before filling with G. 
P. A, 

Q.—How long does G. P. A. pro- 
tect against rust and corrosion? 





lasts all winter and continues for 
some time even after G. P. A. is 


spreads a protective “anti-corrosion” 
system. This film remains for some 


time after G. P. A. is drained out. 
Q.—Is it necessary to use a rust 





G. P. A.? 


Q.—Doesn’t G. P. A. ever evapo- | 


| A.—No. The water of the solution | 





| 
| 


use of a special rust inhibitor after 
draining out the G. P. A, unnec- 
essary for spring and summer 
driving. 

Q.—Does G. P. A. leak? 

A.—G.,. P. A. has less tendency to 
leak than water. It will “stay put” 
in any cooling system that is water- 
tight. It positively does not cause 
leakage. But, on the other hand, 
it is not an anti-leak compound. 
It does, however, tend to prevent 
the leaks that result from the cor- 
rosion of metals or disintegration 
of rubber hose. 

Q.—Can G. P. A. be put in the 
radiator too early in the season? 

A—No,. G. P. A. won’t evaporate 
even on the warmest days. It is, 
therefore, not only perfectly safe, 
but desirable to fill early in the 
season, In that way you avoid all 
danger of an early season freeze- 
up, you avoid the last-minute freeze 
rush and you get better service for 


your car, 


BAY STATE INSURANCE 
RATES ARE DECREASED 
3% ON AVERAGE FOR 33 


Boston, Mass., Sept. 21.—The 
state insurance commissioner, Mer- 
ton L. Brown, September 17 pre- 
mulgated the final 1933 premium 
rates for compulsory automobile 
liability insurance, The final rates, 
which provide an average decrease 
in charges of 3 per cent. through- 
out the state, contain no change in 
importance from the tentative 
schedule proposed by the commis- 
sioner September 1. 

The only difference in the final 
and tentative rates is in the premi- 
um for commercial trailers, which 
will next year pay a charge of 50 
per cent, of that for the truck to 
which they are attached. The ten- 


A.—The protection of G. P, A.| tative proposal had been to charge 


the owners the same amount for 


the trailer insurance as the truck 


drained out in the spring. G. P. A. | Premium. Semi-traiers will, accord- 


ing to the final rates, pay 35 per 


film over the metals of the cooling | cent. instead of 50 per cent. 


IN NEW POST 
Jackson, Miss., Sept. 21.—Roger W. 


inhibitor in the spring after using | Stribling is now general sales man- 


ager for Graham Motor Company, 


A—No; the unusually long life | local Chrysler and Plymouth dealers, 








At The 


Also 





| of the G. P. A. inhibitor makes the it is announced by Grady Graham, 





§. A. E. Production Meeting—Oct. 3 


A.S. S. T. Convention—Oct. 3 to 7 


Before any other publication has an opportu- 
nity of printing the news of that meeting Automotive 
Daily News will have it in the hands of important men 


of the industry. 


The S. A. E. meeting takes place on a Monday. 
Automotive Daily News is the only publication going 
to press in sufficient time to cover that meeting. 


Advertisers desiring to reach these groups, 


together with sales and administrative executives in all 
important factories, should advise us at once regarding 
size of space desired. 


The American Society for Steel Treating hold- 
ing its convention in the same city—Buffalo—will be 
attended by hundreds who will receive Automotive 
Daily News each day of the meeting, October 3d to 7th. 
Additional hundreds who cannot attend either meeting 
will receive copies by mail. 


Automotive Baily News 





